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Our Appalling Cancer Record for 1924 


By Frepertck L. Horrman, LL.D., 


Consulting Statistician, The Prudential Insurance Company of \merica 


‘l would be difficult indeed to exaggerate our 
cancer situation at the present time and 
the increasing menace of this much dreaded 
disease to the adult population of this coun- 
try. When the campaign for the control 
of cancer was inaugurated, the annual 
mortality from cancer was estimated at 

75,000, while today it is probably not less 

than 110,000 and possibly as much, in the opinion of some 





Aes ft <a 


authorities, as 125,000. 

No intelligent person, competent to deal with the facts of the 
situation, calls into question the approximate accuracy of our 
cancer mortality figures which are fully confirmed by the cor- 
responding records of nearly every civilized country of the 
world. The menace of cancer is real and not apparent. Ef- 
forts to check the rising mortality rate have apparently been 
to small purpcse, for the trend towards cancerous affections is 
even greater than the rise in the death rate. To an increasing 
extent as the result of surgical skill and the limited use of 
radium, a considerable number of deaths from cancer are now 
prevented or the lives are measurably prolonged. Yet, regard- 
less of an increasing surgical and medical skill in the treatment 
of the disease the mortality is increasing, which may be ac- 
cepted as conclusive proof that the factors which make for a 
Sreater liability to cancerous affections on the part of the 
American population are decidedly more operative at the pres- 
ent time than in the past. 

The most important cancer fact for practical purposes, though 
frequently emphasized, is that the disease in its origin is local 
and, therefore, a strictly circumscribed affection. According to 
Dr. Charles B. Childe, one of the very foremost authorities 
on the subject, “approximately one-third of all the concerns in 
males and about one-half in females occur in situations which 


must attract early the attention of the victims and are capable 
of removal and, therefore, of cure.” Yet, as a matter of fact, 
he continues, “Probably three-quarters of cancers are inop- 
erable when they reach the surgeon for treatment.” The time 
factor, in other words, is the most essential element in suc- 
cessful treatment and until this fact is fully understocd by the 
adult population the outlook for more successful results is ab- 
solutely hopeless. 

I have placed the present cancer rate for the continental 
United States at 100 per 100,000, but in all probability the 
true rate is higher. In 1924 the rate for 68 representative 
American cities, according to advance informaticn furnished 
by local health officers, was 112 per 100,000, while in 1923 the 
rate for the same amount of cities was 107. In other words, 
the increase in the rate of the 68 cities during a single year 
implies an additional mortality of nearly 1,200 deaths. The 
total mortality from cancer in the 68 cities was 28,698 against 
30,496 deaths during 1924. 

In the first table following, I present the cancer death rates 
of 23 cities from 1906 to 1924. In my review of the cancer 
mortality rate for 1923, I gave a table for 23 cities, beginning 
with 1906, indicative of a general rise in the cancer death rate 
from 74.5 at the beginning of the period to 108.5 at the end. 
In 1924 the rate was 112 per 100,000 for 68 cities. I also give 
two tables in full detail for the 68 cities. According to these 
tables the cancer death rate has increased in 47 cities and more 
or less diminished in 21 others. It now exceeds 100 per 
100,000 in 47 of the 68 cities, while it is below that figure in 
only 21 others. When my investigations first considered this 
problem, it was very rare indeed to find a city with a rate of 
more than roo per 100,000. At the present time such cities are 
not the exception. .\ few years ago I directed attention to the 
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Casualty Insurance in the United States in 1924. 


The following tabulation shows the financial condition, income and disbursement, and aggregates of 185 stock compani 
ig oe — < sealei business in the United States in 1924. The figures are computed from the sworn reports of de atiaaeting g 
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, Total Net Surplus ? > senna Wire we c 
Name and Location of Company Cash Assets Jan. 1, ics 1 Te ee Total Sanne Dee Dividends Total Dis. 
¢ ‘ Qg95 95 « é € 
Capital Jan. 1, 1925 1925 1924 1924 1923 — 1924 1923 ‘oo bursement 
$ $ $ $ $ eo 1924 
Aetna Casualty and Surety, Hartford... .. 2,000,000 21,440,131 5,161,485 4,315,238 ‘ 2 et $ ae vA is $ 
Aetna Life (Acc. Branch), Hartford*.. || 10,000;000 2457556;819 21:000'131 17°783'889 26041130 deeetaee po'sno646 6,364,814 5,363,146 240,000 13 bsp 
Afro-American Ins, Co., Jacksonville, Fla. 100,000 280293 57,470 34,241 663407 600124 684402 Saa’ooe 14:031,770 600,000 26's70'gns 
Alta Friendly Society, Philadelphia . 150,000 846,597 236,168 200,182 388681 395642 aag'oe, | oeez7 = 255,113 11,000” “gag\on 
American Automobile, St. Louis.... 1... 300,000 5,915,211 1,076,996 728,326 5.122358 4,017480 5.316552 2 don’See , 288630 = 21000 ata? 
American Casualty, Reading...._ een 500,000 2,001,856 "303,941 «270,440 1,143,486 1.038493 11243636 asozoy «887 342 60,000 4.19773 
American Credit Indemnity, St. Louis... .. 750,000 3,025,173 601,380 553,736 2,012,174 1:745:459 -2'199'074. —«9.25'148 429,403 $9,000 1,0289 
American Employers, Boston.......... 1,000,000 2,484,195 903,765 981,997 '723:146 2591088 809316 ~~ aax’7on | at = (129,848 2/008'15 
American Fidelity, Montpelier... ........ 150,000 273,230 70,601 57,647 89.485 65,564 “98°142 “33'506 ty ieee 564.79) 
American Guaranty, Columbus........... 215,000 436.730 61,286 52,726 200,394 «192849270050 «1 18’094 oan 11,400 947) 
° a » «- , © Ve We, Rieare cia 262 238 
American Indemnity, Galveston.......... 600,000 1,625,315 460,735 435,367 232.415 95 on x 
American Liability, oe ee 156,864 319,242 67,819 47,9 5 iesoo8 73 or = rs = yt ae; = + 36,000 359,971 
American Nat’l Ins. (Cas. Br.), Galveston*. — 1,000,000 20,053,899 1,779,901 ‘1,568,721 644,614 534,853 645°317 243°468 67,235 9,152 179 85) 
American Reinsurance Philadelphia seats 750,000 4,439,947 885,425 669,915 1,068,156 1,057:405 1,429'645 STR the a 10,000 581,845 
American Old Line, Lincoln 55 SOAS _ 150,000 348,481 29,956 61,502 281516 59.457 6220062 15'600 2¢ 7654 150,000 — 1,025,199 
American Surety, New York..... -eeeeeees 5,000,000 17,354,337 2,622,943 2,160,621 8,141,421 8055245 9.434284 3 302'598 17 093 POM. Saas a216 174 
Associated Industries Ins. Corp., San Fran. 153,300 504,038 157,872 67,387 500,058 159°148 —514°834. 250675 e749 §—- 600,000 8,738'391 
Automobile Insurance Assn., St. Louis..... 200,000 240,730 20,702 18,500 40,866 38'722 51,049 16210 vas - 624,718 317,400 
Boston Casualty, Boston................ 100,000 161,526 29,159 27,289 154,600 148,092 160516 62686 = + 22,253 52,324 
Brotherhood Accident, Boston............ 100,000 443,518 164,556 120.760 485,099 475/265 499'167 aan tae anevase isan 159,814 
: F é paige saat fa : 452,495 
Business Men’s Assur., Kansas City, Mo. .* 250,000 2,592,417 404,300 318,11 3.005.103 = a cca ; ’ 
Capital City Surety, New York.......... 100,000 218,121 64,744 35106 "| ious 4 108: toe a ecard , is po 1,702,321 30,000 — 2,804,933 
Car & General Ins, Corp. (Ltd.), New Y.t 300,000 563,02. 200,495 194,160 62,848 d 86526 Tr’ , area 98 505 
Central West Casualty, Detroit.......... 940,136 1,898,343 206,918 83,394 968.921 - Sup’ ah4 me ee a ee 38,008 
Cloverleaf Life and Cas., Jacksonville, Ill .* 250,000 1,205,302 28,954 108,816 1,527,541 1,204,840 2021674 rey 4 SUR UOROD em TOF cs: 1,533,808 
Columbia Casualty, New York..... ares 1,000,000 6,124,862 956,408 623,196 44771605 3'867,620 5.265649 2 249703 424,246 13,750 1,518.08] 
Columbia Life (Acc. Br,), Cincinnati*..... 200,050 2'785,738 103,472 100,472 11/987 13.443 aa 987 4’408 Uh ae 8,891,273 
Columbian National Life, Boston*........ 1,500,000 29,672,421 924.769 751.555 414/818 108425 414°318 931°277 S| ee 9.043 
Columbus Mut. Life (Acc. Br.), Columbus* ‘500,000 6,627,709 5140243811525 68,800 60,157 68878 31368 0 agees tree 407704 
Commercial Casualty, Newark........... 1,500,000 9,024,917 1,400,000 1,000,000 8,291,930 6,796,905 9,158/584 4,514’748 3 552/689 "300,000 7 eat 
Cae + Sie D 892,501 
Commercial Ins, Co. of Calif., Los Angeles. . 100,000 349,032 54,341 e 321.024 ‘ 353.601 sini 500 
Commonwealth Casualty, Philadelphia. ... 300,000 1,035,467 70,909 46,431 1,207,289 1,092,634 1,246,279 661.127 A 9 246,015 
Connecticut General Life, Hartford*...... 2,000,000 63,249,313 4,386,277 3,312,970 1.519673 1,360,178 _ 519/921 554°489 518,! 89 1, 138,431 
Connecticut Plate Glass, Torrington, ae 25,000 70,792 25,167 25,664 "31233 ? 2'048 34.553 0 7'313 411,142 273,751 
Continental Casualty, Chicago. . . 2,000,000 12,871,829 1,000,000 1,000,000 12,298:761 12,525/281 12,830" 851 6 586 te 81 19'178 
Continental Life, St. Louis*..... nia S09 9: 008'0 500,000 9,014,198 213,718 312,172 79.745 : 80,897 81'434 ar aas ,007, 605 12,438.97 
Detroit Fidelity & Surety, Detroit........ 2,000,000 3,833,106 1,105,738 1,115,839 867,572 671,800 1.307601 204°] 10 "38,2 263 74,288 
Domestic Life and Accident, Louisvillef.. . . 105,610 177,046 44,907 18,788 188°788 155009 204°764 "ania 62,068 749/099 
ny oven oy oe 100,000, 838,715 116,023 84,855 1,118,588 1,010,938 1157014. 418734. —-3es’aab Lata 
agile indemnity, CW ROT 2c secs scwcccs 48/4 ,000 z 5, )02 ,68 7 512,927 2.099,375 216 ry Apis 5 a3 7 ‘ 049 9 
E &: ] B 100,00 nner ica er mien 1,668,409 
astern Casualty, Boston ............... ,0CO 178,088 27,059 26,036 301,39¢ 279,12 208 915 seis aeg a a ; 
Employers Casualty, Dallas ............. 150,000 469,787 90,265 91,044 ee 9,121 pote wee Hier ,8:500 295,312 
Employers Indemnity, Kansas City, Mo .. 700,000 2,632,971 418,785 405,489 2.0 13 2110165 1 169'248 1 58,4 5 h33,216 330,363 
Employers Liability, Boston{............. 800,000 29,970,814 7,488,833 7,399,207 20,185,229 20°388°914 erisieis isa 1 ris a8 84,000 — 2,161,901 
Equitable Life and Casualty , Chicago*. 114,440 137,216 6,081 15,213 47.174 5,003 i 72/393 - 13 246 3,427,619 c1,054,155 21,943,568 
Equitable Surety, New York............. 250,000 389,599 128,358 7 7,593 ; 386528 3,346 BO) sw lenare 74,108 
Eureka Casualty, Philadelphia........... 500,000 1,938,516 1,032,087 913,286 190,132 221.708 3s 20 916 T16 704 ice pene 780 
European General Reinsurance, New York{ 750,000 10,037,528 750,000 750,000 6,103,829 — 5,599/509 34 3.621100 3 satnee 60,000 248,740 
Federal Casualty, Detroit................ 350,000 605,338 120,331 96,092 554.277 477.993 503°! 5 vont’ bt4 ‘ gtr! €191,867 6,202,784 
Pederal Life, Chicago™ ..... cscs .ccceces 300,000 7,561,878 152,457 134,387 1,570,076 1,086,606 1,570,180 737°179 ina 1,000 i 
’ ‘ ~N. : |  eraee ee »936,132 
Federal Surety, Davenport............... 1,000,000 1,845,866 160,570 85,988 978.921 830.4: : ee et pene ae 
Fidelity and Casualty, New York......... 4,000,000 31,917,861 5,302,655 4 a 515 20,707,949 18.6 a ee 2 - “4 ae 11 perp 9 Pnytd 29,520 909,861 
Fidelity and Deposit, Baltimore.......... 5,000,000 18,131,762 1,944,645 10,823, 9,575,482 3665070 hye 647 720,000 20,570.89 
Fidelity Union Casualty, Dallas......... 300,000 965,047 84,129 993,175 063.999 : 707'°981 ‘ ried 499,815 10,201,967 
First Reins. Co. of Hartford, Hartford..... 500,000 4,616,331 823,638 1,727,810 1.593.637 OL 1007 11987 Ln ene Meee 1,021,853 
Garfield Casualty, Washington, Ill........ 100,000 125,183 16,538 f 3 15,879 8 802 od an we 90,000 — 1,782,753 
General Accident, Fire & Life, Phila.{.... 500,000 13,203,400 1,534,720 1,357,863 12,481,691 11,696,401 7.197 7309 6.440 Hig Nee 18,204 
General Casualty and Surety, Detroit..... 350,000 1,475,342 102,072 208.596 1 "449. 121 1/169.463 "909": 286 gery oh €195,889 11,576,158 
General Ind. Corp of Amer , Rochester ... 200,000 549,963 333,759 315,761 14112 22’ 626 : "590 90,883 Ota as 1,580,771 
General Insurance Co. of Amer , Seattle... 700,000 1,958,754 685,948 639,513 844,763 ff 340,088 i999, 265 230 939 “34 343 je0 sar earn 
a ot,o4 09,027 
General Reinsurance, New York.......... 1,000,000 5,282,467 1,146,624 481,770 1,230,224 429.308 2.097.339 eats Ait aS ie 
Georgia Casualty, Atlanta............... 500,000 3:251.720 301.128 203.197 3,2 5,407 2 Taine tion ' yoked oe reser ss 1,512,793 
Globe Indemnity, Newark............... 1,500,000 24,110,744 3,500, 000 3,500,000 16,613,376 15,103,143 17 493.611 8'449 839 7707 002 31,534 3,011,975 
Great American Casualty, Chicago ....... 200,000 388,655 42 36.860 460,288 364622 473,112 ¢ ion Gas 7 oe 487,500 14,945,303 
Great Northern Life, Chicago* . 250,000 3,209,941 5,18: 170,050 1, 243,729 1 076,960 1.244967 618'559 625666 secietette 462,008 
Great Western Ins., Chicago* er rc as 250,000 754,294 125.000 125,000 36 "83125 "848627 335 128 ry trea eree eis 1,169,927 
Guarantee Co. of N. America, Montrealt. . 250,000 1,266,669 794,545 756,670 235,55 272: 291.977 : 73'014 “65 626 30,000 837,952 
Gulf Life and Accident, Jacksonville, Fla . 100,000 188,557 51.196 21°304 504,208 382°198 515.367 158'529 121799 pele 277,335 
Hartford Acc. and Indemnity, Hartford ... 1,000,000 23,814,006 3,350,000 3,447,948 20,618,021 17,316, "609 21,339-761 10 636355 8 396 564 k25,000 483,210 
Hartford Live Stock, Hartford........... 500,000 1,353,588 203,982 ‘216,934 1,120,864 "921/184 1'160:263 '770°177 674°346 10100 008 a 
Hartford Steam Boiler, Hartford....... 2,500,000 13,455,862 4,239,355 3,360,163 4,078,946 4,040,565 9 291) ¢ or ak si = 
Hawkeye Casualty, Des Moines.......... 200,000 396,356 91,429 108.117 102.709 t, Me ‘007 4,7 ‘i 49,85 24 830,911 * mo 350,000 4,228,011 
Home Accident, Fordyce, Ark............ 500,000 1,826,776 205,494 152 2,114 1,434,233 1,081,173 ie 48: 3, 010 533 fp A 10, 000 95,080 
Home Plate Glass, Washington, D. C ~ 30,000 70,306 29,774 24,585 17,496 16,226 503 5 03,544 l a7 ,384 1,140,444 
Hoosier Casualty, Indianapolis........... 100,000 305,356 104,030 78,821 3941949 361,099 109 868 133/098 23 '800 +E 
Hudson Casualty, Jersey Citym.......... 66,602 271,346 16,650 33.746 325.677 248834 355°377 aa ma 800 
Indemnity Co of America, St Louis. Es 250,000 1,048,784 250,799 157,881 693.324 500.468 807096 288'849 20,842 
Indemnity Ins, Co. of N. A., Phila........ 1,000,000 10,170,450 1,723,831 1,397,583 9,042,341 7,293,144 9,396,715 3,381,460 "50,00 
Independence Indemnity, P hiladelphia aes 1,500,000 6,733,811 1,505,159 1,071,341 5,236,611  2°708'999 ao 4 72 90,000 
Industrial Life and Health, Atlanta*...... 260,000 671,404 184,116 267,354 2,659,432 2438462 1 O71 200°" 59,800 
International Fidelity, Jersey City..... a 300,000 1,765,315 1,320,720 158.817 58.96- 9: , aon 
International Indemnity, Los Angeles..... 300,000 1,964,763 202,548 1,738,543 A gee 1 rage | Bs ond 37,500 
Inter-Ocean Casualty, Cincinnati........ 200,000 576,028 58,092 1,658,951 1.453.817 1.682/085 51: 984 SO OCU R HE 
Inter-State Life and Acc., Chattanooga* 150,000 434,949 37,010 704.738 689 215 7 05,0: sy peg : 4,000 
Kansas Bankers Surety, Topeka 318,250 412,364 33,529 68,585 71,798 85,777 ? 24879 "96.415 
Kentucky Central L. & A., Anchorage* 300,000 281 099 1,949'829 2281948 1 9: 59. 198 2 ¢ 28s 415 
Liberty Insurance Co., Dayton........... 250,000 344025 285 824 die £220,000 
Pg Pe ee are 300,000 105,067 2.656.948 10,000 
Life and Casualty, Nashville*............ 700,000 2,833,996 2 434.756 3,06: 343 ee 
Lincoln Casualty, Springfield, Ill ......... 400,000 584.767 "483,963 605,941 os 301 16,000 rtd 
Lloyds Plate Glass, New York.... 750,000 573,670 1,047,915 044.94 98 579 a 
London and Lancashire Ind. New Y ork. 750,000 935,821 1907 283 556 ro 3 186 Bio : 7 oer anne Hear 
London Guar, and Acc. (Ltd.), N.Y. 750,60 17,621,569 1,882,872 15,383,090 16.492.708 16,619.129 eM dee inert 
Loyal Protective, Boston.......... Seu’ 100,000 841 316,361 271.737 1,035,807 1,013,008 1.076.248 5.38 “Yo.000 — 1'o04'9r0 
Manufacturers Casualty, Philadelphia... 340,215 1,356,966 211,801 186,407 610,924 463,856 715.900 305 381 237 '3 3 58 7 110.089 "563,489 


(Concluded on page 25) 
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CHEAP HOMES 


F the building business could be per- 

sonified, it would have to be labeled a 
Dr. Jekyll and Mr. Hyde industry. If, 
for instance, one were to stroll along the 
creat avenues of New York City and con- 
sider what of the building progress could 
be seen there, an impression of remark- 
able progress and highly meritorious 
work would be gained. For these avenues 
are lined with buildings of steel and stone, 
the like of which was never dreamed a 
few decades ago. They are of a charac- 
ter approaching perfection, safe from all 
ordinary hazards, if indeed not from the 
most extraordinary. They represent the 
best in building construction. But were 
one then to board a subway train and 
ride for a half hour or so to the out- 
skirts of the great city and then feast 
his eyes upon the buildings there a far 
different sight would meet his gaze. For 
there, crowded together like so many sar- 
dines in a can, are thousands upon thou- 
sands of homes, built from the cheapest 
materials, of the flimsiest construction and 
put together in a manner which would 
horrify any old time carpenter or builder. 
They represent the worst in modern con- 
truction and as for resistance to the ordi- 
nary hazards of fire and storm, one must 
doubt the very existence of such a thing. 
This condition is repeated within the 
bounds of practically every large city in 
the country. It is the result of the great 
(emand for homes which arose imme- 
diately after the war, a demand which 
had to be satisfied. The writer is not 





Secretary” 


the only one who wonders what will hap- 
pen if the demon fire ever gets a start in 
one of the crowded sections where this 
kind of work has gone on unhampered 
either by officialdom or insurancedom. It 
seems impossible that even the best of 
fire departments could ever cope with the 
holocaust that must result. If these cheap 
and flimsy houses with which the Metro- 
politan district is being almost surrounded, 
are not a menace to life and property, 
then it would seem that life and property 
cannot be menaced. 





MORE ABOUT RECORDBREAKINGITIS 
OME months ago we set forth on this 
page a dictum to the effect that we 
would not take seriously any story about 
a life insurance agent claiming to complete 
over 500 cases in one month. Since that 
time two men have accomplished that feat 
and we have been obliged to accept the 
facts. One of these was Harry E. Glatz, 
of Jamestown, N. Y., an agent of the 
Mutual Benefit Life Insurance Company, 
who wrote and completed 515 cases. Now 
we have before us the record of Ray L. 
IKorndorfer, of the Borough of Bronx, 
New York City, who claims to have writ- 
ten more than 700 cases, of which 560 
were completed, during the month of 
April. We could hardly believe our eyes 
until we read, in a contemporary journal, 
of the means by which this remarkable 
feat was accomplished. Two things about 
it struck us at once. One was the fact 
that he worked every day from 7 a. m. 
to 11 p.m. This included Sundays. The 
other was that he openly violated the 
traffic laws of the city in pursuit of a rec- 
ord and seems to be proud of it. Further- 
traffic officer out 
of arresting him and sold him a policy in- 
This was an achievement in sales- 


more he talked a 
stead. 
manship, perhaps, but not a matter for 
public approval. Mr. Korndorfer beat Mr. 
Glatz right enough but, it seems to us, at 
a considerable cost to his self- 
respect. We have questioned in our 
minds the real value of this contest fever 
which has beset the life insurance agents 
of the country. We cannot refrain from 
venturing the opinion that the latest as- 
pirant to such honors as there may be 


own 


has not been as sensitive to public opinion 


toward the great institution of life insur- 


ance as he might have been. In promiscu- 
ously soliciting life insurance on Sunday 
he opened the way to severe criticism. In 
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violating traffic laws he showed over- 
eagerness for a record which Mr. Glatz 
had gained by somewhat less strenuous 
methods. The disease of record-break- 
ingitis is rapidly becoming a menace 
which quite evidently needs to be curbed. 
We doubt the possibility of Mr. Glatz’s 
record being broken by means which 
would redound to the interest of the in- 
stitution of life insurance. One is also 
led to wonder just how permanent busi- 
ness written under such pressure will be. 
Very little of it could be properly sold. 





ye increase of nearly $12,000,000 
in the fire waste in the United 
States and Canada, in the first four 
months of the current year, compared 
with the corresponding period last year, 
renders an underwriting loss this year 
almost a certainty. The records of the 
Journal of Commerce show that the pro- 
perty loss in April was $37,698,800, or 
nearly $6,000,000 more than in April, 
1924, while the total for the first third 
of this year was $144,725,700, against 
$132,913,550 in the corresponding period 
last year. This is a handicap which it 
will be difficult, if not impossible, to over- 
come during the remainder of the year. 





Letter on Special Lines from Thomas E. 
Braniff 

In its annual multiple line issue, published 
last week, THe Specrator printed a number 
of letters from prominent agents throughout 
the country in answer to the question, “How 
would it affect your agency if the so-called 
special lines were cut off and you had to de- 
pend upon the main lines of fire and casualty 
business for the entire income of your agency ?” 
Within the past few days the following answer 
was received from Thomas E. Braniff, Okla- 
homa City, who needs no further introduc- 
tion: 

[To the Editor of THe Specrator] 

Delay in answering your letter of April 16 
has been due to my absence from the city. 
Answering your inquiry, I am pleased to advise 
you as follows: 

Special lines are like the chewing gum and 
the candy specialties that are sold at a cigar 
counter. In themselves they would not justify 
an agency, but when displayed along with our 
staple wares the public appetite for them can 
be developed to a surprising degree. - They 
help pay the rent, and it is amazing how the 
popular demand for them continues to grow. 
We couldn’t live on them, but we would find 
it mighty hard now to get along without them. 

Yours very truly, 
T. E. Branirr. 

Oklahoma City, Okla., May 6, 1925. 
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_ PASS KE — 
ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 


To be frankly advised of his needs. 
To be intelligently informed of insurance?advantages. 
To be properly covered with adequate protection. 


ACCIDENT AND HEALTH INSURANCE—IS THE PASS KEY— 


THAT OPENS— 


FOR THE SALESMAN, the opportunity to acquire desirable information. 
FOR THE PROSPECT, the opportunity to receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE—HAS BEEN PROVEN— 
AN ALLY— 


FOR THE SALESMAN, in providing an unlimited field of prospects. 
FOR THE PROSPECT, in providing an invaluable form of protection. 


THE SAME COMMISSION HERE AND HEREAFTER—THIS YEAR AND NEXT 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 


LIFE # ACCIDENT # HEALTH # GROUP 
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SPEAKS BEFORE RICHMOND LIFE 
MEN 
William F. Searle Suggests Methods of 
Improving Association Service 
RICHMOND, Va., May 12.—William F. 
Searle, assistant to John W. Clegg, president 
of the National Association of Life Under- 
writers, was the speaker at the regular monthly 


meeting of the Richmond Association, held on 


May 1. — 
Mr. Searle spoke along constructive lines, 


offering numerous suggestions as to how local 
associations could do more effective work in 
encouraging the sale of life insurance. He 
struck a foul in one statement, however. 
Referring to the fact that the national organ- 
‘vation was thirty-four years old, and that the 
first twenty-five years of its existence had been 
devoted to fostering ethical practices in the 
business, he said that nothing had been under- 
taken along educational lines until nine years 
ago. Mr. Searle said that Dr. Huebner’s book, 
which he did not name by title, was the first 
publication on life insurance ever issued. 

Dr. Huebner’s textbook, “Life Insurance,” 
was published in 1915. The Spectator Com- 
pany was organized in 1868, some years prior 
to the organization of the National Associa- 
tion of Life Underwriters, and many of its 
books and pamphlets of an educational nature 
had a wide circulation among company execu- 
tives and agents before the National Associa- 
tion ever dreamed of entering the publication 
business in competition with privately owned 
business houses. 

The president of the Richmond Association, 
J. E. Woodward, was authorized to name a 
nominating committee to select a ticket of 
officers, to be balloted upon at the June meet- 
ing. While no unfriendly feeling has mani- 
fested itself in the Association, it was stated 
that there had been some criticism of this 
method of selecting officers, and Mr. Wood- 
ward made it clear that it was not binding 
upon members to vote for the ticket selected 
hy the committee, hut that other nominations 
would be in order if any of the members cared 
to make them. 


Splendid Gains of Detroit Life 

President M. F. O’Brien of the Detroit Life 
Insurance Company, Detroit, announces writ- 
ten business for April, totaling $1,420,000. 
This brings the total of the Detroit Life busi- 
ness in Michigan up to $7,210,000 for the first 
‘our months of 1925. This is an increase of 
22 per cent over the first four months of 1924. 
The record of paid-for business for 1925 was 
$1,125,000, 


Southern Life and Health Insurance 
Company 
The increase in insurance in force made by 
this company during 1924 totaled $3,861,813, 
an not as shown in the table headed “Life 
‘Nsurance Business” on page eleven of the 
April 30 edition of Tur Spectator. The total 
psiceaaga in force of this company on Decem- 
t 31, 1024. was $13,778,060. 


GOVERNMENT LOSES 


H. C. Frick Estate Wins in Supreme 
Court 








POLICIES UNTAXABLE 





Decision Holds Proceeds Free from Taxa- 
tion Because They Were Issued Prior 
to Enactment of Law—Constitu- 
tionality Not Passed Upon 


WasHINncTon, D. C., May 11.—The United 
States Supreme Court on May 11 issued a 
decision freeing the beneficiaries of insurance 
policies on the life of the late Henry C. Frick 
from tax under the Revenue Law of 19109, on 
the ground that they were issued prior to the 
enactment of that law, but failed to pass upon 
the constitutionality of that part of the estate 
tax applying to policies of msurance. 

The case covered eleven policies taken out 
by Mr. Frick in favor of his wife and daugh- 
ter, totaling $474,629, on which tax of $108,- 
657. was assessed. The executors of Mr. 
Frick’s estate carried the case to the district 
court, which held the tax to be unconstitutional, 
and the Government appealed. 

The court in its decision did not discuss the 
various contentions of the executors of the 
estate, but limited itself to the point of lia- 
bility in cases where policies were taken out 
prior to the enactment of the law. “There 
would be a very serious question to be answered 
before Mrs. Frick and Miss Frick could be 
made to pay a tax on the transfer of! his 
estate by Mr. Frick,” it was pointed out in the 
decision. 

“There would be another if the provisions 
for the liability of beneficiaries were held to be 
separable and it was proposed to make the 
estate pay a transfer tax for property that Mr. 
Frick did not transfer. Acts of Congress are 
to be construed if possible in such a way as to 
avoid grave doubts of this kind. Not only are 
such doubts avoided by construing the statute 
as referring only to transactions taking place 
after it was passed, but the general principle 
that ‘laws are not to be considered as applying 
to cases which arose before their passage’ is 
preserved; to disregard it would be to impose 
an unexpected liability that if known might 
have induced those concerned to avoid it and 
use their money in other ways.” 


Webster Life Directors 


Des Mortnes, Towa, May 8—The Webster 
Life Insurance Company, licensed to do busi- 
ness in Iowa three weeks ago by the Insur- 
ance Commissioner, held its first policyholders’ 
meeting. Five directors were elected as fol- 
T. C. Bassett, F. G. Redfield, Sid H. 
Upson, T. P. Sharpnack and Morrison Garst. 

At the directors’ meeting T. C. Bassett was 
elected president of the new concern and F. G. 
Redfield, secretary and treasurer. 

The directors contemplate an agency organ- 
ization at once. The office of the new concern 
is at 310 Fourth street. 


7 


lows: 


JOINS AETNA LIFE 
H. E. Houghton to Have Charge of Sales 
Promotion 

Harry E. Houghton, an advertising and sales 
research specialist of wide experience, has been 
appointed by Vice-President Kendrick A. 
Luther as head of the life advertising and sales 
promotion section of the A&tna Life Insurance 
Company. 

Mr. Houghton comes to the 7tna from the 
Life Insurance Sales Research Bureau, where 
he has been engaged in perfecting the work of 
distribution. Previous to his connection with 
the Bureau, he served as sales promotion execu- 
tive for the Burroughs Adding Machine Com- 
pany of Detroit. 

It was while making various sales analyses 
for the Burroughs interests that Mr. Hough- 
ton had his first intimate view of life insur- 
ance. He spent several months making an in- 
vestigation of the sales and service methods of 
seven of the country’s largest life insurance 
companies, including the A2tna. During this 
examination, he traced the route of applica- 
tions and policies from the point of origin to 
the final delivery, with the view to formulat- 
ing a fundamental basis for the application of 
Burroughs machines. 

Mr. Houghton is a native of Canada, and 
was educated in Ottawa. At one time he was 
employed in organization work for the Office 
Specialties Company of Toronto. 


Terminal Reserves and Net Premiums 

A book entitled Terminal Reserves and Net 
Premiums—American Experience 3% per 
cent—has been issued by the Union Central 
Life Insurance Company. This book was pri- 
marily prepared in order that the company’s 
actuaries might have assembled, in a compact 
form, the tables in most general use in its office. 
As an afterthought, it was considered that the 
book might be of service to other companies, 
and accordingly companies desiring to secure 
copies of same may order the book, through 
The Spectator Company, at $5 per. copy. 

Terminal Reserves and Net Premiums con- 
tains net annual premiums, American FExperi- 
ence 3%4 per cent, for numerous classes of 
policies; terminal reserves for ordinary life, 
30, 25, 20, 15, 10 and 5-pay life; 5, 10, 15, 20, 
2, 30, 35 and 40 year endowment; endowment 
at ages 60, 65 and 70, and various forms of 
limited payment endowment at specified ages. 
There are also terminal reserves on 5, 10, 15 
and 20-year term policies, and a separate divi- 
sion presents terminal reserves and net pre- 
miums for substandard risks in three classi- 
fications. 

It will, therefore, be seen that this book will 
be of service to companies whose policies are 
upon the American Experience 3% per cent 
basis. 


—Ricumonp, Va., May 9.—James L. Brown of 


Hopewell, Va.. has been appointed special agent for 
the Reliance Life of Pittsburgh, Pa., and will have 
charge of territory embraced by Richmond, Peters- 
burg and Hopewell. Mr. Brown will maintain offices 
in the State & City Bank & Trust Company build- 
ing, Richmond. 
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MEASURES OF SERVICE 








New York Life Insurance Company 


A purely mutual Life insurance company is strictly a service company. It is not founded 
to make money, although its founders and managers may properly receive compensation 
in proportion to the value of their labors in making the company serve its members and the 
public. The New York Life has been serving its policy-holders and the public for eighty 
years. It has become a very large Company—the third largest life insurance company in 
the world, and the largest life company not doing industrial insurance. A large life company 
is more important than a small company only because it does a greater service, or does it 
better. 


THERE ARE MEASURES OF THE SERVICE 


which a life insurance company does. We propose to set forth in order, from time to time, 
twelve measures of service of the New York Life Insurance Company. 


THE AMOUNT OF DEATH CLAIMS PAID 


is the first and greatest measure of the service done by a life insurance company. If men 
did not die prematurely—before they expect to and before the work they set out to do is 
done,—there would be no field for life insurance. A life insurance company does many other 
beneficent things—by-products, so to speak—but the payment of death claims is the greatest 
single service a life company renders to the community, and the amount of such claims is 


THE FIRST MEASURE OF ITS SERVICE 
The amount of Death Claims paid by the New York Life in 1924, was 


$38,021,347.02 


The ages at which these insured persons died, and the amounts insured at the different 
ages, were as follows: 





Age at Death Lives Insurance 
30 Years of age and under.............. 924 $2,292,434.67 
Between 30 and 40 years.............. 1,536 4,935,079.56 
Between 40 and 50 years................... 2,358 9,841,418.23 
Between 50 and 60 years.................. 2,843 11,223,884.43 
ee ee 3,120 9,728,530.13 
10,781 $38,021,347.02 


Included in above are 1,074 women insured for $1,893,941.21 


Heart disease, cancers and tumors, and accidents were the causes of over-one-third of 
the total number of deaths. 

During 1924 the Company declined 22,000 applicants who applied for over 79 millions 
of insurance. They delayed insuring until they were uninsurable. 

A life insurance policy paid at death does one or more of these three things: 

1. It provides an estate if the insured has none and increases it if he has one. 
the home and educates the children. 


It keeps 


2. It provides capital to keep a business going. 
3. It provides ready money needed for the Federal Estate Tax, the State Inheritance 


Tax, and the cost of administering the estate, and so prevents the forced sale of securities. 


Amount paid by the NEW YORK LIFE in DEATH CLAIMS in 80 Years over $790,000,000 


Not a Commodity—But a Service 
DARWIN P. KINGSLEY, President 
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HELSER FORMING NEW 
COMPANY 
Well-Known San Francisco Life Insurance 
Man to Be President of Western 
Natioal Life 


CHARLES W. 


Charles W. Helser, former vice-president of 
the West Coast Life Insurance Company, 
more recently coast manager of the California 
State Life Insurance Company, has organized, 
in San Francisco, and will become president of 
the Western National Life Insurance Company, 
of that city. He has associated with him in 
the new venture many prominent figures in 
California’s industrial and financial life. The 
authorized capitalization of the company is $1,- 
000,000, divided into 100,000 shares of a par 
value of $10. Of these 25,000 shares will be 
marketed at once. 

It has been announced that Charles EF. 
Virden, head of the Virden Packing Corpora- 
tion, will be chairman of the board. John R. 
Whisner, one of the organizers of the Cali- 
fornia State Life will be a vice-president; F. 
A, Atkinson of Sacramento, vice-president and 
general counsel; Sam D. Johnson, treasurer of 
the State of California, will be treasurer. Bar- 
rett N. Coates, consulting actuary, has been 
retained as actuary of the new company. It 
will do an accident and health business and will! 
write life insurance on a participating basis. 

Mr. Helser has had a varied life insurance 
experience. He was at one time general agent 
for the Equitable Life of New York at Port- 
land, Ore. and later was agency manager of 
Boise, Thado. He then went to Salt Lake 
City for the Continental Life and, subse- 
quently, in 1916 went to the West Coast Life. 
shortly afterward being elected a vice-presi- 
dent of the company. For the past few months 
he has been connected with the California 
State Life. 


Statistics of Fraternal Societies, 1925 


The 1925 edition of Statistics of Fraternal 

Societies has been issued by the Fraternal 
Monitor. 

This work presents in compact form a con- 
siderable variety of data relating to fraternal! 
societies operating in the United States, 
embracing date of organization; names of 
dficers; rates; plans: cost of management ; 
mortality; membership; financial condition, 
ete, 

Among the details contained in this work 
are cost of management, total and per capita; 
deaths per thousand; members; average age: 
number of assessments; amount collected per 
thousand dollars; death benefits paid; insurance 
in force number of members and lodges: cost 
of Joining assets; liabilities; jurisdiction, and 
‘pecial features of practically all societies. 
Several mortality tables are also given, includ- 
ig the National Fraternal Congress table. 
The book embraces 237 pages of condensed in- 
‘ormation, and sells at $1.25 in flexible bind- 
8, and $1.00 in manila cover, shipment pre- 


maid. It may be ordered through The Spec- 
‘ator Company, 








WILL STUDY AVIATION HAZARDS 
Dr. F. L. Hoffman to Conduct Extensive 
Research On Subject 


An extended study of aviation hazards with 
particular reference to life msurance is being 
undertaken by Dr. Frederick L. Hoffman, con- 
sulting statistician, in co-operation with the 
army and navy services, commercial organiza- 
and air authorities both at home and 
abroad. The investigation will cover chiefly 
the post-war period, attempting to establish a 
trustworthy basis of determining the true haz- 


ard of flying and the trend towards greater 


tions 


safety in both military and commercial flying 
The investigation is the direct re- 
sult of the suggestion made by Major-General 
Patrick in his address before the Association 
of Life Insurance Presidents that the subject 
should receive more extended and critical con- 
sideration. Dr. Hoffman would be pleased to 
enter into correspondence with anyone inter- 
ested in the questions which will receive con- 
sideration. Inquiry should be addressed to 
him at his office at Wellesley Hills, Mass. 


operations. 





Baltimose Sales Congress 


Battimor—E, Mp., May 9.—The seventh an- 
nual sales congress of the Maryland and Dis- 
trict of Columbia Life Underwriters, to be 
held May 22, is expected to be the largest in 
many ways the organization has ever held. 
The array of speakers far surpasses the list 
of any previous year. 

Senator Royal S. Copeland of New York 
will be the speaker at the final session in the 
evening, after the usual dinner. There will be 
grand opera singers and plain vocalists and 
some chorus work by the whole crowd. The 
sales congress will be conducted by the follow- 
John W. Clegg, president, National Life 
James E. Kavanaugh, vice- 
president, Metropolitan; M. Nelson Bond, gen- 
eral agent: Travelers; N. FE. Ellsworth, man- 
ager, AZtna, District of Columbia; Robertson 
Griswold, Maryland Trust; 
Willard TI. Hamilton, vice-president, Pruden- 
tial, and John L. Shuff, general agent, Union 
Central, Cincinnati. 


ing: 


Underwriters; 


vice-president, 


Union Reserve Life in Organization 

The Union Reserve Life Insurance Company 
of Omaha, Neb., is being organized in that city 
by interests supported by A. J. Love, presi- 
dent of the Love-Haskell Company of Omaha. 
The company will commence operations with 
a capital of $100,000 and a surplus of $50,000 
and, it is said, will have no promotion expense. 
The stock has a par value of $5 a share and 
will be sold for $7.50. Mr. Love will be one 
chief stockholders He 
was formerly president of the old State In- 
surance Company of Nebraska, a fire company, 
and is now president of the National Security 
Fire, which is owned by the Insurance Com- 
North America. Mr. Love declares 
that the new organization will commence busi- 


of the and _ officials. 


pany of 


ness within thirty days and will be located in 


offices adjoining those of the Love-Haskell 


Company. 


560 COMPLETED CASES IS NEW 
RECORD 


Ray L. Korndorfer, Bronx Agent, Breaks 
All Previous Records in Novel 
Month’s Campaign 
Insurance records have come and gone and 
since the close of April a new record of 560 
completed cases has been established by Ray- 
mond L. Korndorfer,. president of a broker- 
age office in the Bronx, New York city, bear- 
ing his name and connected with the Hart & 
Eubank agency of the 7Ztna Life Insurance 
Company, Hartford. Mr. Korndorfer has beaten 
the previous record-holder, Harry E. Glatz, 
of the Mutual Benefit Life, with 560 applica- 
tions, involving insurance of $2,000,000 in a 
campaign which ran from April 1 to April 30. 
On his first day he secured 108 applications, 
breaking the former mark of 80 made by Mr. 
Glatz on his first day. During his novel cam- 
paign, of which the largest result was insur~ 
ance for $250,000 on the life of George W. 
Fennell, president of the Bronx Nationa! 
Bank, three special stenographers were em- 
ployed, working in relays, together with eight 
telephones, and eight examining physicians. 
Only 6 per cent of his entire business was re- 

jected by the company. 

Throughout the whole month Mr. Korndorfer 
resorted to many novel methods. He prepared 
a circular in the fornr of a ballot which read: 
“1. I believe that Ray L. Korndorfer should 
be the world’s champion life insurance writer 
and will pull for him in this campaign be- 
cause I believe in backing up the Bronx. 2. 
I do not believe that Ray L. Korndorfer 
should be world’s champion and am not in the 
least interested in bringing this honor to the 
Bronx.” this ballot one thousand 
answers were received in the affirmative. Ex- 
tensive advertising was entered in the leading 
New York dailies and many informal fetters 
sent to the prominent people of the Bronx. 
His advertising copy was so clever, it is re- 
ported, that it brought him the offer of a $25,- 
000 a year position in an advertising agency. 
At the close of the month Mr. Korndorfer, in 
a statement to the press, acknowledged great 
credit was due to a number of friends whose 
efforts were largely instrumental in winning 
the championship. 


From 


Farmers and Traders in New Offices 


The Farmers and Traders Life Insurance 
Company of Syracuse, N. Y., has moved to 
enlarged quarters in the Dennison building of 
that city. The company has experienced a 
great increase in business during the past year. 
More than $11,000,000 of new business was 
examined in April, which was designated as 
President's Month in honor of President 
Thomas ©. Young. 


Massachusetts Mutual’s Correct 
Figures 
On December 31, 1924, the Massachusetts 
Mutual had $1,151,487,971 insurance in force, 
and not $151,487,971, as stated on page ten of 
the April 30 issue of THe Specrator. 
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A FINE NEW WORK 
FOR LIFE INSURANCE AGENTS 


INCOME 
INSURANCE 


‘FAMILY PROTECTION 


By 
a WILLIAM ALEXANDER 








“~ 
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This new_book is COMPLETE IN 
ITSELF, but excellently supplements 
the 


ALEXANDER EDUCATIONAL 


SERIES 
FOR LIFE UNDERWRITERS 





It is of inestimable value to under- 

writers who since its introduction by 

the companies have intelligently 
advocated 


INCOME INSURANCE 


and will be exceedingly useful to 

agents who have heretofore neglected 

a great opportunity by failing to offer 
this kind of insurance. 


WHY IS INCOME INSURANCE THE 
BEST PROTECTION FOR WOMEN 
AND CHILDREN? 


WHY IS IT THE MOST REMUNER- 
ATIVE FOR AGENTS? 


The reasons are clearly stated in this 
illuminating book. Certain popular 
fallacies are exploded and dangerous and 
insidious perils which are guarded against 
by Income Insurance are described. 


This excellent book also contains several 
very useful supplementary chapters. 
One brings together in concise form all 
the arguments on Income Insurance. 
Another explains why the agent can make 
more money by advocating Income 
Insurance than by offering lump sum 
insurance exclusively. Still another con- 
tains the most complete list of SELLING 
POINTS ever gathered together. 


INCOME INSURANCE 


Contains nearly one hundred and fifty 
pages of exceptionally valuable informa- 
tion for Progressive Life Underwriters, 
and is substantially bound. 


Price, per copy, $1.50 


Prices in wholesale quantities will be 
quoted on application. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
insurance Exchange NEW YORK 











NEW LIFE COMPANY AT OMAHA 
A. J. Love Will Head Union Reserve Life 

Omanua, Nes., May t1.—Ten prominent 
Omaha business men have just announced the 
formation of a new insurance company here, 
known as the Union Reserve Life Insurance 
Company of Omaha. The company is headed 
by Archie J. Love, president of the large Love- 
Haskell insurance agency here for many years. 
The secretary treasurer is Robert Storz, for- 
merly of the Corn Exchange National Bank, 
and more recently with the Omaha National 
Bank. Gottleib Storz, president of the Storz 
Beverage & Ice Co., of Omaha, and Willis 
Todd, former vice-president and general man- 
ager of the Union Power & Light Co., are 
vice-presidents. 

The company has a paid-up capital of $100,- 
ooo and a surplus of $50,000. The offices of 
the company will be opened in June at 1908 
Harney street. 

Other incorporators of the company are: 
W. R. Adair, president of the Omaha Loan 
& Building Association, and this year presi- 
dent of the National Association of Building 
and Loan Companies; Otto Barmettler, presi- 
dent of the Iten Biscuit Co.; W. B. T. Belt, 
president of the Northwestern Bell Telephone 
Co.: Fred P. Hamilton, president of the Mer- 
chants National Bank; Frank B. Johnson, 
president of the Omaha Printing Co.; John A. 
Swanson, president of the Nebraska Clothing 
Co. 


Correction for Life Agents Brief 

On page 6 of the 1925 edition of the Life 
Agents Brief, certain items for the Equitable 
Life, of New York, should have been pre- 
sented as follows: Assets, January 1, 1925, 
$725,611,956; surplus to policyholders, $88,- 
812,268: insurance in force, $3,850,780,152. 
The surplus is made up of sums reserved for 
distribution in 1925 on annual ‘dividend poli- 
cies, $28,000,000, and on deferred dividend 
policies, $7,183,000; amount awaiting appor- 
tionment on deferred dividend policies, $3,591,- 
441, and for contingencies, $50,037,827. 


New England Mutual Charter 

Ninety years ago—April 1, 1835, the legis- 
lature of the Commonwealth of Massachusetts 
issued a charter to the New England Mutual 
Life Insurance Company of Boston, Mass. 
The company has observed this anniversary by 
distributing photographic copies of the original 
charter. The copies are printed on the finest 
paper, making the pamphlet a highly artistic 
publication. 





Life Counsel in Session 
The Association of Life Insurance Counsel 
is in session in Hartford to-day, the meeting 
having opened yesterday. The auditorium of 
the Phoenix Mutual Life Insurance Company 
is being used for the sessions. 


—InpIANAPOLIS, IND., May 9.—A meeting of agents 
of the South Bend district of the Peoria Life Insur- 
ance Company was held recently, the meeting closing 
with a banquet at night. Arthur Latta, district man- 
ager, presided. R. M. Halgren, of this city, State 
agent, made the principal talk at the banquet. 


Io 


Hearings on Dailey Bill Planned 

Cuicaco, Itt., May 12—Steps have been 
taken by Senators Dailey, Kessinger, Barr anq 
Hughes to proceed with hearings on the pill 
which recodifies the Illinois insurance laws 
Hearings are to start Friday of this week ang 
will continue throughout Monday. Life insy. 
ance interests will be heard first due to the ip. 
ability of C. J. Doyle, associate general coun. 
sel for the National Board of Fire Under. 
writers, to be present next week. The fire ip. 
surance section will be discussed May 2 
Mutual casualty and other sections will he 
heard in between these periods. 

Senator Dailey has stated that he regrets 
labor incident to preparation of the bill has 
made it impossible to sooner introduce the 
measure. He feels, however, that there is yet 
time for the committee to report its findings to 
the legislature and have the proposed changes 
operative by July 1 at least. 

The Dailey Bill, while susceptible to amend. 
ments, declare insurance interests, constitutes 
a step in the right direction. If proposed 
changes are adopted it is believed that the 
measure will on the whole be satisfactory. 


Calculating Machine at a Bargain 

A 16-figure Saxonia calculating machine, 
never used and in first-class condition, will be 
sacrificed for $150 (list price, $350). This 
excellent machine quickly and accurately multi- 
plies, divides and subtracts, and carries prod- 
ucts up to sixteen figures. Address Box & 
care of THE SPECTATOR. 





ge Nations, Leip, 
Insurance Company 
Soeineas> 


“Protector of the Home” 


In Five Years 
this Company has increased 


its businessinforce............ 147% 
its premium income........... 133% 
REG MEBEUR So <.0'52 kx HA: wre a woe 190% 
its reserves.................... 267% 


its surplus to policyholders. . . .17.5% 


It’s a good Company 
to tie to 


For the right man, we will enter 
the State of Florida. Many oppor- 
tunities are available in Ohio, Ken- 
tucky, West Virginia, Tennessee, 
Michigan, Pennsylvania, New Jer- 
sey, Mississippi, Arkansas, Texas, 
Nebraska and Iowa. 


THE OHIO NATIONAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO 


T. W. Appleby, Pres. 
W. F. Macallister, Agency Mgr. 
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fF, H. ECKER RE-ELECTED 





Again Heads New York Chamber of 
Commerce 





CAREER OF BRILLIANT EXECUTIVE 





Vice-President of Metropolitan Life Is 
Noted Financier, Railroad Director, 
Clubman and Civic Worker 

Frederick Hudson Ecker, vice-president of the 
Metropolitan Life Insurance Company, was re- 
elected president of the Chamber of Com- 
merce of the State of New York at the annual 
meeting of that organization, which was held 
in New York city last Thursday. The mem- 
bers of the Chamber thus expressed their ap- 
proval of the administration during the year 
just ended, and showed their confidence in the 
ability of a great insurance executive to effect- 
ively represent the business interests of the 
Empire State 


INSURANCE COMMITTEE MEMBERSHIP 

In addition to Mr. Ecker, other insurance men 
were voted to positions of importance. Hendon 
Chubb of Chubb & Son was again named chair- 
man of the insurance committee, and Edwin C. 
Jameson, president of the Globe & Rutgers, was 
made a member of that group to take the 
place of William H. La Boyteaux. The insur- 
ance committee as now organized consists of 
Mr. Chubb, chairman: Mr. Jameson, and the 
following individuals: Thomas A. Buckner, 
vice-pesident of the New York Life; Wallace 
Reid, head of the insurance brokerage firm of 
Wallace Reid & Company : Kimball C. Atwood, 
president of the Preferred Accident: Samuel 
W. Reyburn, president of Lord & Taylor, and 
Clark Williams, banker. The last two are not 
insurance men and their elections to the com- 
mittee were in harmony with that policy of 
the New York Chamber of Commerce which 
agrees that a committee shall not be composed 
entirely of men engaged in the same kind of 
business. 


Mr. Ecxer’s Strenvous Duties 

To those familiar with the career of Fred- 
erick H. Ecker, it seems extraordinary that one 
man should be able to carry out the manifold 
duties which fall to his lot. Not only is he 
Vice-president of the greatest life insurance 
company in the world; not only is he president 
of the Chamber of Commerce of the State of 
New York ; not only is he president and trustee 
of the Provident Loan Society of New York: 
but he is an officer, director or trustee of many 
other institutions, including banks, railroads, 
philanthropic and_ scientific organizations and 
societies devoted to the betterment of interna- 
tional relationships 


42 YEaRS with Merropowitan Lire 
Born at Phoenicia, N. Y., on August 30, 
1867, Mr. Ecker was educated in the public 
schools of Brooklyn and, finally, on May 7, 
1883, joined the Metropolitan Life Insurance 
Company. It is interesting to note that the 
day of his re-election as president of the New 
York Chamber of Commerce was also the 








Lite Insurance 














forty-second anniversary day of his connection 
with the Metropolitan. Devoting himseli 
whole-heartedly to life insurance as a vocation, 
Mr. Ecker was appointed manager of the bond 
and mortgage division of the company in 1808: 
comptroller in 1905; treasurer in 1906; director 
in 1909, and vice-president in 1919. During 
the many years he has served the Metropolitan 
Life he has maintained the respect and esteem 
of his associates and has become one of the 
best-known life insurance this 
country. 


executives in 


OTHER BusINEss CONNECTIONS 

While playing a leading part in the tre- 
mendous development of the Metropolitan Life 
Insurance Company, which to-day has insur- 
ance in force of $10,522,484,760, admitted as- 
sets of $1,628,174,348,-and paid dividends to 
policyholders in 1924 of $27,433,732, Mr. Ecker 
managed to extend his interests into many other 
fields. His thirst for knowledge is unquench- 
able, and his willingness to serve others caused 
him to become as prominent a civic worker as 
addition to 
those business relationships already mentioned, 


he was and is an executive. In 


Mr. Ecker is vice-president and trustee of the 
Union Dime Savings Bank; director of the 
Chase National Bank; vice-president of the 
Cincinnati, Indianapolis & Western Railroad; 
director of the Western Pacific, Wheeling & 
Lake Erie, St, Louis & San Francisco, Denver 
& Rio Grande, Chicago & Eastern Illinois, and 
other railroads; director of the New York 
Casualty Company, and trustee of the Good 
Samaritan Dispensary. 


A Member or MANy SOCIETIES AND CLUBS 

Mr. Ecker is a thirty-second degree Mason 
and is a trustee of the Fifth Avenue Presby- 
terian Church. He is a member of the Acad- 
emy of Political Science, Japan Society, Bibli- 
ophile Society, New England Historic Genea- 
logical Society, Metropolitan Museum of Art, 
Museum of Natural History, Real Estate 
30ard of New York, National Security League, 
League for Preservation of Constitutional 
Rights and many similar organizations. 

Always genial and affable in the company of 
his fellowmen, Mr. Ecker’s clubs include the 
Metropolitan, Union League, Links, Bankers, 
Manhattan, Blind Brook, National Golf Links, 
Greenwich Country, Garden City Golf and 
Oakland Golf. An excellent likeness of Mr. 
Ecker is presented as a special insert portrait 
with this issue of THE SPECTATOR. 





Safety Day in New York 

Monday of this week was Safety Day in 
New York city and the occasion was forcibly 
drawn to the attention of the public generally 
by a series of advance posters and by a parade 
led by Special Deputy Police Commissioner 
Barron Collier and Marcus Dow, executive 
secretary of the local Bureau of Public Safety. 
Bands and organizations from all over the city 
took part, and numerous floats, depicting vari- 
ous aspects of safety work appeared. The 
schools were closed during the parade in order 
that children might witness it and have the 
l “Safety First” impressed on them. 
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AIR DIFFERENCES 


W. Stanley Smith and Herman Ekern 
in Open Break 





RECOGNIZED BY LEGISLATURE 


Resolution Demanding Appearance Intro- 
duced and Sent to Committee on 
Rules 
Mapison, Wis., May 11.—The controversy 
that has been smoldering between Insurance 
Commissioner W. Stanley Smith and Attorney 
General Herman L. Ekern over the merits of 
an insurance laws revision bill that Commis- 
sioner Smith is sponsoring in the legislature 
was formally recognized in the assembly and 
steps taken to give the matter a public airing. 
Assemblyman A. E. Smith, Viroqua, intro- 
duced a resolution reviewing the incidents of 
the clash between the two State officials and 
demanding that they appear before the bar of 
the assembly May 14 at 10 a. m. to present 
their acts and to “answer under oath” all 

questions. 

Assemblyman Smith desired that his reso- 
lution be acted upon at once. This was re- 
fused by the house by a vote of 44 to 30 and 
the proposal was sent to the committee on 
rules, as is required under the regulations of 
the house. An early report is expected. 

Throughout the controversy Attorney Gen- 
eral Ekern has maintained an absolute silence. 
Commissioner Smith has made public two com- 
munications on his differences with General 
Ekern. His first, on April 29, was addressed 
to the senate. In this letter he questioned the 
disinterestedness of Attorney General Ekern 
on his objections to the insurance measure. In 
his second letter, sent May 6, he addresses 
Attorney General Ekern directly with a de- 
mand to make public reasons why he has not 
conducted certain prosecutions that have been 
pending for two years. 

The quarrel between the two officials has 
been hotly underway under the surface for 
some time. Commissioner Smith’s first letter 
brought it into the open, his second this week 
made it the outstanding political issue of the 
day. The resolution by Assemblyman Smith 
makes a showdown on the matter inevitable. 


TO WRITE JEWELERS’ BLOCK 


POLICIES 
Automobile Insurance Company Ready 
With New Plans 
The Automobile Insurance Company of 


Hartford has completed its plans for the writ- 
ing of jewelers’ block policies and is now ready 
to actively enter this class of business which 
has not previously been written in the local 
United States market. Policy forms, pro- 
posals, and other necessary printed matter are 
practically finished and the company has in- 
dicated its willingness to furnish information 
to brokers and agents concerning the new line. 

The underwriting of jewelers’ block poli- 
cies by the Automobile will be handled con- 
servatively. 









































THES SPECTATOR 








Thursday 


> 














KNOWN ’ROUND THE WORLD 


The L. & L. & G. is truly a world-wide 
organization. It not only extends pro- 
tection in every country of the globe, 
but makes possible speedy international 
arrangements between all points. 


An L. & L. & G. policy is as highly re- 
garded by the merchant of Bombay 
or Buenos Aires as it is among the 
business men of America. 


Agents who have international prob- 
lems brought to them are invited to 
avail themselves of the service that has 
made the Liverpool & London & Globe 
““A Name Knownl ’Round the Word.”’ 
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Select Territory 


After thorough investigation, trials and 
elimination, we have established ourselves 
in the following States, which we consider, at 
the present time, the most desirable territory 
of the United States in the casualty insurance 


field. 


California 
Illinois Indiana 
Iowa Ohio 
Michigan Missouri 
Minnesota Nebraska 
Kansas Colorado 
Washington Oregon 


Hawaiian Islands 


Where poor territory and poor risks are 
eliminated, better service and reasonable rates 
are possible. 


International 
INDEMNITY COMPANY 


347 So. Hill St., 


Los Angeles 
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1846 


Neither a satisfactory nor an enduring relationship 
of good will between a business and its patrons is 


1925 


SHORT CUTS 
AND GOOD WILL 


created on the basis of short cuts or expediency. 


For seventy-nine years we have been building the 
good will structure of good service upon which our 


present progress is founded. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Conn. 
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General Accident & Liability 
Insurance Co., Ltd. 


HEAD OFFICE, Chicago EASTERN DEPT., New Tork 
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NEW ORLEANS NEWS LETTER 


Annual Report of Fire Marshal Calls At- 
tention to Prevalence of Suspicious 
Fires 


New ORLEANS, La., May 9.—The fire 
marshal has filed his annual report with the 
State. It is quite an inter- 
esting document. According to this report the 
fire losses in the State in the year 1924 
amounted to $8,240,707, as against $4,700,386 
for the previous year. The fire losses in the 
y of New Orleans reached the sum of $2,- 
being a half a million greater than 


Governor of the 


cits 
130,729, 
1923. 

He calls attention to the fact that 
ords of this office covering investigations and 
dealing with fires of questionable origin would 
indicate that the crime of arson is prevalent 
throughout the State to-day and these records 
tend to bear out the claim of the National 
Board of Fire Underwriters that about 50 per 
cent of all fires are incendiary. This condi- 
tion is appalling and demands the undivided 
attention of an agency clothed with necessary 
authority, drilled and trained in the art of 
detecting incendiarism and equipped with a 
knowledge of the essential poinzs that enter 
into the construction of an arson case.” 

In my humble judgment the first step which 
should be taken is the prompt repeal of the 
iniquitous valued policy law which disfigures 
and disgraces the statute books of this State. 

This action was urgently recommended by 
the predecessor of the present fire marshal. 

Undoubtedly the appalling condition to 
which the present fire marshal calls attention 
and which is costing the people of the State 
thousands of dollars every year, may be very 
largely attributed to the operation of the valued 
policy law. 

At the 
enacted the fi 


“the rec- 


time when this legislation was 

ire underwriters of the State made 
a vigorous and stubborn fight against it, but 
unfortunately blatant demagogism 
and the law was enacted. 

Experience has again demonstrated and is 
demonstrating with each recurring year the 
absolute correctness of the position taken by 
the fire underwriters and time has amply fut. 
filled their predictions. 

The demagogues exultantly sowed the wind 
and the people are painfully reaping the whirf- 
wind. 

When Madame Roland was being conducted 
to the guillotine she is said to have exclaimed : 


prevailed 


“ 

Oh. Lit iberty! What crimes are committed in 
thy name!” 

In like manner may we not say: “What 


crimes are committed by misled legislators un- 
der the specious pretense of defending and pro- 
tecting the interest, and advancing the welfare 
of the people”? 

The valued policy law, that alluring invita- 
tion to crime, is one of these. 

To settle a question which had occasioned 
much controversy the Louisiana Fire Preven- 
tion Bureau has decided that radio receiving 
sets form part of household furniture and has 
'ssued the following bulletin: 


No special permission for the installation of 
radio receiving sets is required, but the regular 
Electrical Permit No. 33 fully permits these 
installations. 

No special endorsement is necessary to ex- 
tend the cover of the ordinary policy to in- 
clude radio receiving instruments, as these in- 
struments would, in any case, be considered as 
constituting part of the household furniture 
or the furniture and fixtures as ordinarily in- 


sured. 
O’Hacerty. 





—The Cornhill Insurance Company, London, Eng.. 
£512,141 as of December 31, 1924; 
a paid-up capital of £106,250; a general reserve of 
£150,000; a fire fund of £46,261, 
£101,249, and a profit balance of £13,402. 
premiums last year aggregated £75,111, and _ its 
£97,474, 


reports assets of 


a marine fund of 
Its fire 


marine premiums 


Washington Rates Lowered 

SeaTrLe, Wasu., May 8.—Fire insurance 
men estimate policyholders will save over a 
million dollars as a result of a 20 per cent re- 
duction in fire insurance rates on non-manu- 
facturing mercantile properties and their con- 
tents which becomes effective June 1 in all the 
major cities of Washington, according to a new 
tariff filed yesterday with the State Insurance 
Commissioner. Announcement of the new 
tariff was made by Howard Seabury, secretary 


of the Seattle Insurance Exchange and the 
State Insurance League, on his 
Olympia, the State capital. Mr. 


acting as 


attorney-in-fact for 


doing business in the State. 


return 
Seabury was 
119 
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A SLANT ON Repesrs OF OPERATIONS OF FIRE INSURANCE COMPANIES 


IN 


1924 


The regular annual tables showing the underwriting and investment operations, and the net 
profits or losses therefrom, for the last calendar year and the past decade, are now being prepared 


for THE SPECTATOR. 


Herewith are presented a few salient items from ‘the statements covering 


1924 of a number of the more prominent companies, and also for some of the smaller companies 


closely affiliated with the larger institutions. 
received by The Spectator Company, 


Fire Insurance Pocket Index, recently published. 


Name and Location of Company 


Pees TIME oo aces ones eee errr ere 
PePIIOCOs FTN 6 oa s'9 6x 6 re erelw'e. Meme ee-deee 
PRMMMMICCINELS, URMIIIENIE Sy 6. 2 ovis. cave are'ev oo ln ev neta arcane & earete 
Aserican Alliance, New York... 06.66 cccccccecewess 
American Eagle, New York... .ccccccncesceccesec 


Cree Ol NOU RON OING oe ce pees nnnicencetedecss 
CHEONRE SO EOIN oasis ce eens eelind ocaedieddsedes 
Cosmsmonwealtle. INGW: YOUR... ccc vi ccecnsencceses 
Camplcctat. TIsttlente. «6 scce 6s cas dene cccoceceas 
Comtimsental, NeW VORR «66 «ceeds dic cccctacanwes 


Eagle, Star & British Dominions, London.......... 
Kawitable F. &:M., Providence. «6 6626 cceccescnces 
Danaus: Catia ae, oo cees i cdwncedenecoeess 
Fidelity-Pinenre, NCW VOtk . o6.o.c6 ccc ccsnins esiee vic 
Fire Association, Philadelphia.................. ae 


Glens Falls, CR gs ii cs ccia dene cee nieaneeeee ae 
Globe & Rutgers, New Votli:os.0<iccccsscececccess 


Great Amerieat, New Vote x. o.c.i6ccccs eoaccdeswces 
Diente. NUON hu ooo 6:4. cerala on telemenneege cea 
Hastiord Vite, TIAthlOrd. <2. v.02 ccc cen ctccoevess 
FO Site kccscedecewaswawesces'ns awe eer 
Home FF: & Mi., Sa Prancise@s< 6.cs 6c ccsic ccscvocees 


Ins. Co. of North America, Philadelphia............ 
Ins. Co. of the State of Pa., Philadelphia........... 
Liverpool & London & Globe, Liverpool............ 
Lames, ASGUseee, LAs 5 o356 6 cs cc ceesiceasees 
Manhattan F. & M., New YWOtk so... 6 oc ec cicwcces 


Massachusetts F. & M., Boston... ......ceeeeeeees 
Mechanics & Traders, New Orleans................ 
Mercantile, ING@wr SOER <6 occ 6: c.4 cece scisleladawse cis 
pe A SNe erate enrr Pra rary eer ene 
Mewatie Pant INGWGGR cs on cee hea rwecross ek eewees 


ashore. Rs WEEE 5-5 Gs ora a de isiw-o one oareegec vats 
North British & Mercantile, London............... 
Bio Ro ee Serer en eee 
a RR re ry errr re ree eee 
FE Is oe ec ciriieSeebaes therescneneee 


Pennsylvania, Philadelphia... .<.<..400csscieveccnce 
Philadelphia F, & M., Philadelphia................ 
i a eer ee ee 
Cine, INGE NONB 6 oc cic neenenaeepccndaeaeneccae 
SCR PI aos er eeie cercenwenemuennne 


i ear 
ROE, BACON on co dinccale we cease rtiene wns casein e's 
SE Paes Ge ta Ore PAU e ove vise c ws mndicedonisene 
Springfield F. & M., Springfield. ...............04; 
SER INOW OM as cis oe adele Ve eday dewdwadaeccen es 


Bd 20 EER TIO LEE LER TL CE eT 
Uiresceee CUO INN WON aso s 0:6 oon sete eke Huwnenee 
RE Pica s ccucW neva mbae es tecnmne eewen as 
WictOnys WMMOIINIR cls « ov vadincevietanecnnceces ee 
WRG eNEE TI BO oo cin tincd ccetadedideneeceee 
Weanid Wu Ge DR, IOGMOR sn cco cecccccvdctccuceceva 
*Surplus paid in. 
000; dividends, $200,0 
bAfter increase in ri reserves, $1,390,009, 
stock sold, $590,000; dividends, $60,000. 
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cSurplus paid in, 


These figures are derived from the statements 
from which was compiled our standard publication The 


Under- Invest- Dividends Increase - 
writing ment or Net Re- (+) or De 

a (+) Gain (+) mittances crease (— 

or to Home in 
Loss. ‘-) ime a Surplus 
$ 

—1, 558, 684 +3,567,431 1,500,000 +498,747 
—215,715 +544,756 175,000 +500,000 
—408,545 +1,483,877 675,000 +401,182 
+165,647 +527,124 §—50,000 +742,771 
—111,784 +793,139 140,000 +541,355 
+22,630 +366,502 120,000 +269,132 
+78,459 +61,353 16,000 +123,812 
+106,281 +391,138 50,000 +447,990 
—262,299 +1,140,165 250,000 +575,014 
—160,190 +7,034,402 2,400,000 +4,474,212 
+93,468 +451,428 430,953 +588,037 
+32,362 +398,551 100,000 +330,912 
+56,025 ee i, ee +171,620 
—100,815 +5,418,772 1,199,994 +4,057,963 
—323,167 +1,242,178 a—1,200,000 +2,098,799 
—1,003,062 +1,752,389 720,000 +29,327 
+317,579 +615,761 280,000 4+653,340 
—115,680 +184,000 117,452 —53,271 
—290,823 +850,554 280,000 +123,389 
—2,659,159 +8,917,068 840,000 6+4,117,909 
—298,315 +4,170,189 2,000,000 +1,871,874 
+62,670 +599,691 1,994 +630,367 
—2,813,114 +5,670,953 1,600,000 +1,297,371 
—193,254 +6,449,829 3,240,000 +3,016,575 
—43,495 ONRGER® a iekece sas +315,723 
+1,441,908 +2,815,188 1,250,000 +2,642,631 
—101,174 4674,945 0,000 +413,771 
—175,115 +1,301,533 1,785,388 —644,881 
—79,301 558,462 1,111,160 —669,253 
—76,482 +61,258 *—6§00,000 +584,776 
+4,959 +141,729 50,000 +96,688 
—170,613 a) re ees +40,527 
—664 +337,750 100,000 +237,705 
—904,890 +2,473,501 +—502,168 +1,870,778 
+10,964 +336,034 525,000 —175,828 
—67,475 +1,823.769 480,000 +1,276,294 
+-147,406 +940,096 507,013 +594,857 
—811,076 +1,734,805 240,000 +657,405 
—270,349 +594,153 257,030 +66,774 
—68,616 FORSGG  ccwdcwcwan —29,452 
+18,308 +930,365 250,000 698,243 
+67,975 +210,101 20,000 +217,587 
+850 +3,068,294 1,150,952 +1,974,703 
+119,512 +1,286,519 700,000 +710,954 
—289,489 +88,629 c—552,000 +351,139 
—92,070 +196,005 40,000 +60,822 
—972,601 +1,406,590 108,150 +328,899 
—418,920 +1,455,221 576,000 +460,302 
—285,056 +1,811,513 560,000 +915,111 
—280,170 +285,675 100,000 —97,158 
+38,972 +451,305 456,801 +33,476 
—1,395,258 +2,765,102 400,000 +959,677 
— 356,555 +468,148 35,872 +19,195 
— 207,616 +78,391 d—440,000 +310,849 
—1,079,407 +1,214,405 375,000 —240,002 
— 264,338 +168,939 *—1,000,060 4+904,601 


Faeyr on stock sold, $1,000,000; dividends, $497,832. 
aPremium on stock sold, $2, 600,000; dividends, $400,009 cash and $1,000, 000 stock 
$600,000; dividends, 


$48,000. 


§Premium on stock sold, $250,- 


dPremium on 





THE SPECTATOR 


Thursday 











MANUFACTURERS’ LIABILITY 
INSURANCE COMPANY 


Jersey City, N. J. 


Stock Company 
CAPITAL $400,000 


KINDS OF INSURANCE WRITTEN: 
Workmen’s Compensation, Auto Liability, Property 


Damage and Collision, Accident and Health and 
General Liability. 
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tat HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
‘ :Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 


PEARLS ff WANBON: 10 3 JEWELRY may be insured 


against “all‘risks in -all’sifuations” 


AF. SHAW & COMPANY 


General Agents 
pie All Risks. Department 
cTatint Tas 56 & Martine Insurance Company. 
Insurance Exchange Chicago, III. 
BO Maiden Lane, New York City 

















PUBLIC LIFE 
INSURANCE 








COMPANY 








DO YOU MEASURE UP? 


Here’s an unusual opportunity for a man who is 
qualified to operate a General Agency for an Eastern 
Mutual Life Insurance Company in PITTSBURGH 
and surrounding territory. 


This man must be an agency organizer, as well as a 
personal producer. Our liberal general agent’s con- 
tract will assure him adequate compensation for his 
efforts. 

The Company now has no active 

agency in its Pittsburgh territory 

—your communication will be 

held in strictest confidence. 


Address—‘‘PITTSBURGH’”’—c/o THE SPECTATOR 


HOME OFFICE 
CHICAGO 
ILLINOIS 








ALFRED CLOVER 
CHAIRMAN BOARD 
OF DIRECTORS 
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WISCONSIN COMMISSIONER WANTS 
TORNADO CASE PROSECUTED 
Writes Herman L. Ekern Sharp Letter as 

Result of Delay 

Mapison, Wrs., May 9.—Immediate prose- 
cution of the litigation which has been holding 
up the installation of insurance rue books for 
two years Was demanded on Wednesday by 
W. Stanley Smith, Commissioner of Insur- 
ance, in a letter to Herman L. Ekern, attor- 
ney general. Mr. Smith says that the suspen- 
sion of the order of former Commissioner Platt 
Whitman of reduced tornado insurance rates 
is costing the people $125,000 annually. He 
asks that the matter be brought to trial at 
once so that this issue may be settled and this 
sum saved the people of the State, if possible. 

“After many months of arduous and pain- 
staking investigation by my predecessor in 
office,” declared Mr. Smith in a letter to Attor- 
ney General Herman L. Ekern, “in which a 
mass of testimony was taken and transcribed 
in what is known in insurance circles as ‘The 
Rule Book Case,’ Mr. Whitman made his final 
order on June 30, 1923, approving some of the 
rules as filed, and disapproving many of the 
fled rules as being too technical and stringent 
in favor of the companies and against the in- 
suring public. Mr. Whitman further ruled that 
the tornado rates on all property within the 
State, except farm property, were unreason- 
able and determined that such rates should be 
reduced to 75 per cent of the rates fixed by 
the Wisconsin Inspection Bureau. 

“T estimate this 25 per cen¢ reduction in tor- 
nado rates would save the insuring public of 
this State upwards of $125,000 annually. 

“The Wisconsin Inspection Bureau promptly 
obtained a writ of certiorari from Judge E. 
Ray Stevens. Circuit Judge of Dane county, 
to review this order of Commissioner Whit- 
man. This review, under the statute, sus- 
pended the operation of the order of Commis- 
sioner Whitman, and the insurance department, 
on July 16, 1923, promptly made the statutory 
written request to Governor Blaine to direct 
the attorney general to appear for the Insur- 
ance Commissioner in this circuit court pro- 
ceeding and Governor Blaine by written author- 
ity on July 16, 1923, promptly authorized and 
irected you to so appear. 

“This case has never been tried although I 
have repeatedly requested you to bring it to 
trial. For nearly two years the people of this 
State have been deprived of the benefits of 
the order. I request an explanation of the 
unreasonable delay in this matter.” 


Dominion Fire Marshals Meet 

The Dominion Fire Marshals Association 
held its annual meeting at Ottawa last week 
and elected the following officers: 

_ President, George F. Lewis, Toronto, deputy 
ire marshal of Ontario; vice-president, E. H. 
Ber, of Prince Edward Island; secretary- 
treasurer, J. Grove Smith, Ottawa, Dominion 
Fire Commissioner. These officers will com- 
rise the executive of the association. Major 
|. A. Rudland, fire marshal of Nova Scotia, 
Wes elected honorary president. 


VERY CONVENIENT CHART 





Fire Insurance Pocket Index Con- 
tains Much Information in Readily 
Available Form 





METHOD OF TREATING ADJUSTMENT 
EXPENSES 





Every Effort Made to Make Chart Con- 
venient in Form and Satisfactory to 
Underwriters 
A great volume of information relating to 
the standing and business of fire insurance 
companies is presented in a compact and con- 
venient form in The Fire Insurance Pocket 

Index for 1925. 

The table of contents, on page 2, enables the 
user to quickly locate any desired information 
in the chart, and the explanatory notes on the 
same page describe how different items in the 
main tables are made up. Then come the fire 
losses in the United States and Canada, pre- 
sented by months, for each of the last six 
years. A list of State officials follows, and 
then the eighty-six pages of main tables of the 
chart, which present ten years’ statistics and 
totals, with ratios, of the prmcipal companies 
operating in this country. Other stock com- 
panies are shown in a separate tabulation imme- 
diately following the main tables, with data 
indicating their financial strength and volume 
of business. 

There is a list of large fires in the United 
States and Canada, and a tabulation listing 
about two hundred mutual companies with their 
latest available assets. A separate tabulation 
embraces marine insurance companies. There 
follows a list of Lloyds and reciprocal under- 
writers transacting fire and marine business; 
a list of unlicensed foreign companies, and 
property and insurance losses in five great con- 
flagrations. 

Another page contains a list of underwriters’ 
agencies. This is followed by an important 
tabulation showing the premiums and _ losses 
last year by classes of business of the com- 
panies appearing in the main tables. This 
classification embraces fire, ocean marine, 
motor vehicle, inland marine, tornado, hail, 
sprinkler leakage and riot, etc., and occupies 
eight pages. 

Another instructive table is that headed Un- 
derwriting Exhibit for 1924, which shows the 
underwriting income earned, the losses in- 
curred, the expenses incurred, the underwriting 
profit or loss, with ratios, and the gain or loss 
in surplus of the companies embraced in the 
main tables. 

Still another compact tabulation shows the 
net receipts from or remittances to the home 
offices of foreign commpanies by their United 
States branches, in each of the last five years, 
with yearly totals. A short rate scale, an in- 
teresting list of groups of companies, and a 
list Qf companies which have retired in each 
of the last five years, add to the value of The 
Fire Index. 

Prior to the change in the convention state- 


PACIFIC BOARD MEETS 
Election of Officers Most Important Action 
—William Deans Is President 

Los ANGELES, CALiF., May 8—The Board 
of Fire Underwriters of the Pacific held its 
annual meeting in Los Angeles yesterday, with 
more than sixty members present and with 
President Milligan of the Phoenix of Hart- 
ford, President Schaefer of the Westchester, 
and one of the assistant secretaries of the 
Great American present as visitors. ‘Clarence 
F. Lum, in charge of the activities of the Na- 
tional Board on the Pacific coast, also was in 
attendance. The meeting lasted throughout the 
day and was one of the most harmonious the 
board has held for a long time. Practically all 
the questions that came up for discussion were 
of minor importance, although there were sev- 
eral of a “touchy” nature. These last were 
sent to committees for further investigation 
and future report. The others were disposed 
of practically unanimously. One of the ques- 
tions sent to committee, it is understood, is the 
general agency situation in the Northwest and 
another is the request of the Chamber of 
Commerce for reductions in the fire rate for 
Los Angeles, based on the improvements of 
the fire department and the water supply dis- 
tribution. 

The most important action taken at the meet- 
ing was the election of officrs. William Deans 
of Selbach & Deans was chosen president, 
George O. Hoadley was elected vice-president 
and H. F. Badger, Jr., was re-elected secre- 
tary. The executive committee members elected 
were: M. P. Blanchard of the Firemans 
Fund, Clifford Conly of the Great American- 
Phoenix fleet, Joy Lichtenstein of the two 
Hartfords, E. G. Potter of the Firemens of 
Newark, and R. H. Griffiths of the Glens Falls. 
The alternates are: F. H. Rhoads of the 
Etna Fire, C. A. Colvin of the Providence 
Washington fleet and J. M. Mendall of the 
London Assurance. 

(Continued on page 19) 











ment blank, by which the expense of adjust- 
ing losses came to be separately reported, most 
of the companies had customarily included ad- 
justment expenses with their losses paid. The 
publishers of The Fire Index then ascertained 
that most of the companies deemed the inclu- 
sion of adjustment expenses with losses paid, 
as being the most proper method of treating 
this item. In order, therefore, to produce 
harmonious comparisons, the former plan of 
adding adjustment expenses to losses paid was 
continued, and has proved generally satisfac- 
tory. These and other details are dealt with 
in the explanatory notes in The Fire Index. 

Altogether The Fire Index is generally re- 
garded as a most useful publication for the 
guidance of the insured as well as of agents, 
brokers and others engaged in the fire insur- 
ance business. Thousands of business houses 
either buy The Fire Index themselves from 
the publishers, or have it presented to them by 
their brokers or agents, and find it of great 
service in checking up the insurance companies 
whose policies they hold. 
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OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST- 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com- 
pany is making satisfactory progress and can use capable men 
in its organization under advantageous contracts. Address 
communications to either— 

Gaylord Davidson, Agency Manager, 
John W. Dragoo, Secretary, 
J. H. Leffler, President. 








ey 


YOU may be the fellow we want, 
WE may be the Company you want, 


LOUISIANA STATE LIFE INSURANCE Co, 


HOME OFFICE SHREVEPORT, LA, 
J. C EVERETT, Mgr. as E. LEEPER, Mgr., 
317 Wilson Bldg. P. O. Box 1077, 
Dallas, Texas Little Rock, Ark. 


Will open new terri- 
tory if justifiable. 








THE WOMAN'S BENEFIT ASSOCIATION 
ORGANIZED OCTOBER 1, 1892 


LargestFraternal Benefit Society in the World Composed Exclusively of Women | 


The Rates are Adequate 

Total Membership is over 268,000 
The Reserve Fund is over $19,000,000 
Its Business Standing is of the Best 


Gives Safe Protection to Women and the Children of its Members 


Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 

Write for Information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE, 


\ Supreme Commander, Port Huron, Michigan Supreme Record Keeper, Port Huron, Michigan 








GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 




















HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 
The 65th Annual Report shows: 


Premiums received during the year 1924............000e0005 $8,003,453 
Payments to Policyholders and their Beneficiaries in Death 

laims, yo nae SE En ee ee oat ane 
RRAGP OI SEN OPEN 5 5, o.0<: 0;'0re'o-0.6 5 sic isie-erac bis oie scsieiais: berele aieianere 2,801,996 
Actual Mortality’ 62.4% of the amount expected. 
SSMU TORR 5 0c 6050 0:0 ara eialn sin lasniae isis wera sieibie aw Bewquels 260,530,414 
SERA NONE II 6 5605 ow 155.50 6:w 109 bis B SDE 675 OAR 6 ara slelele Weinieselbiae 51,457, 218 


For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 




















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
9 get POLICIES contain valuable SPECIAL DISABILITY and 
TOTA ND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 





Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 











SOUTHERN LIFE AND HEALTH INS. CO. 


‘‘Oldest and Best’’ 


Has openings for good debit men and business 

















Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 
ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 











producers. The Capitol Life Insurance Company 
P. O. BOX 884 BIRMINGHAM, ALA- CLARENCE J. DALY, President. DENVER, COLORADO 
LOUIS W. MACK, President GEO. H. SCOTT, General Agent JOHN D. MARTIN, Secretary 
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FIRE AND MARINE AMERICAN GENERAL HOME OFFICE BUILDING AN AMERICAN COMPANY 
INSURANCE 326 NORTH MICHIGAN BOULEVARD FOR 
AND ALL ALLIED LINES C. A. FARWELL, Managing Underwriter AMERICAN PEOPLE 
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Guaranty Fire’s Directors and Officers 
he list of directors of the new Guaranty 
Company of Newark, N. J., 
= as follows: Hon. Robert S. Hudspeth, Jer- 
, City; F. Spencer Baldwin, Newark, for- 
of New York State Insurance 
John F. Conroy, New- 
Atlantic Highlands; H. 
Newark; O. P. 


Fire Insurance 


merly manager 
rind; A. C. Hensler, 
ark: H. H. Wheaton, 
R. Wemple: Wm. D. Ripley, 


Vreeland, Jersey City: P. M. Blauvelt, New- 
ark: R. K. Rose. Belleville; C. FE. Sackmann, 
Brooklyn: S. D. Baldwin, Hackensack; H. M. 
Friend, Orange: Garvin Denby, New York; 


C. W. Dingman, Chicago, and Rome, N. 
yi OF Rook, New York; H. W. Hower, Rome, 
v. Y.; A. M. Ruffu, Atlantic City; W. P. 
Mason, Jr. New York; Robert R. Tuttle, 
managing underwriter. 


Hon. RS: 


The officers are: Chairman, 


Baldwin; vice- 


Hudspeth: president, Re Ss 
presidents, A. C. Hensler, J. F. Conroy; treas- 
rer, H. H. Wheaton; secretary, H. R. 


Wemple, formerly assistant United States man- 
ager of the Norwegian Assurance Union. 

It is proposed that the company will ulti- 
mately have $2,000,000 capital and a_ sub- 
scribed surplus of $5,000,000. The stock sub- 
scription form provides that “the total expense 


of underwriting organization and the initial 
expense of securing policyholders, including 


establishing and equipping the company tor 
business, legal and all other expenses, shall not 


exceed 20 per cent. 





A 
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MANAGEMENT OF NORTHERN IN- 
SURANCE CHANGES 
Contract With Williard S. Brown & Co. 
Ended—Officers to Take Charge 

The directors of the Northern Insurance 
Company of New York have concluded that it 
is in the interest of the company’s further 
progress and development to conduct its affairs 
directly through its own elected and appointed 
officers. 

The general management contract with Wil- 
3rown & Co. in existence for the past 
years will expire June 30 next, and 
1925, the officers will be: 
Willard S. 


vice-president, 


lard S. 
twenty 
from July 1, 

Chairman of the board, 
William Brewster; 
secretary, Theodore Plessner: 
William Williams and 


Brown: 
president, 
James Marshall; 
assistant secretaries, 
Robert L. Parsons. 

Willard S. Brown, 
was one of the founders of the company; 
Brewster has served for 
president; James Marshall, vice-president and 
active executive, has been secretary of the com- 
pany since its formation, and a member of the 
firm of Willard S. Brown & Co.: Theodore 
Plessner, appointed secretary, has for years 
been with the organization as assistant secre- 
tary of the company; William Williams, ap- 
pointed assistant secretary, has been for years 
in charge of its underwriting in the Eastern 
and Middle field: Robert L. Parsons has been 
for many years in charge of its underwriting 
in the Western field. 

The Northern has been noted for the per- 
sonnel of its board of directors, which now 
consists of the following: Willianr Brewster, 
Brewster & Co.; Willard S. Brown, W. S. 
Brown & Co.; Eberhard Faber, E. Faber Pen- 
cil Co.; John E. Berwind, Berwind-White 
Coal Mining Co.: James Marshall, W. S. 
Brown & Co.; Joseph P. Grace, W. R. Grace 
& Co.; Arthur A. Fowler, Rogers, Brown & 
Co.; Howard C. Brokaw: Robert Mallory, Jr.: 
Spencer Trask & Co.: George FE. Hite, Jr.: 
Masten & Nichols; Frank B. Keech, F. B. 
Keech & Co.; Lewis Spencer Morris, Morris 
& McVeigh: Charles H. Marshall, Butler, 
Herrick & Marshall; Daniel B. Wentz, Vir- 
ginia Coal & Iron Co.; Philipa A. S. Frank- 
lin, International Mercantile Marine Co. 

Williard S. Brown & Co., who have been 
more than successful in their management of 
the company’s affairs, have established it gen- 
erally throughout the country in the best grade 
of agencies and have built up a high reputation 
for it. 


chairman of the board, 
Wil- 


liam five years as 


The change in form of management has 
been accomplished without affecting the per- 
sonnel or the happy relations between the com- 
pany and its agents. 


Roy E. Curray Elected Secretary 
The directors of the Inter-Ocean Reinsur- 
ance Company of Cedar Rapids, Ia., have 
elected Roy E. Curray secretary. Mr. Curray 
was formerly assistant secretary. The secre- 
taries are now A. C. Torgeson and Roy F. 
Curray. 
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Must Have Licenses 

Stacey W. Wade, Insurance Commissioner 
of North Carolina, has issued the following 
ruling concerning the writing of business be- 
fore licenses to do so are actually in hand: 

It has come to the attention of this depart- 
ment that there is a widespread impression 
among agents that a person who has signed an 
agency contract with a company and has made 
application for agent’s license, may write busi- 
ness pending the receipt of his license. 

Our insurance laws do not permit or author- 
ize any person to act as insurance agent, ad- 
juster or broker without a license from this 
department upon his pergon. 

It is requested that you immediately advise 
your agents that section 6298 relative to the 
procurement of license, must be complied with 
hefore there is any attempt to write business. 
Your general and special agents and organ- 
izers should be instructed to advise all new 
agents appointed by them to do no business 
until their licenses are in hand. 

Failure on the part of agents to comply with 
this ruling will make it necessary for this 
department to prosecute under section 6305 
which provides for a fine of not less than $100 
ior each offense. 


“THEWORLD 


exultantly exclaimed 
the Count of Monte Cristo 
in the play of that name 
as the hero started onhis 
road to fortune 


Good Agents Ever 
where who’ can qualify 
for unassigned tern tory 
may likewise have the 
benefit and satisfaction 
of saying : 





HOME OFFICE : 670 MAIN STREET HARTFORD, CONN. 
WESTERN DEPT,: 410 NORTH MICHIGAN AVE. CHICAGO, ILL 
DACIFIC DEPT. : 219 SANSOME ST. SAN FRANCISCO, CAL 

* Then give toTHE WORLD the 

best you have andthe 

best will come backto you ” 


Bad “2. a 
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1824 1925 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 











Atlantic Life Insurance Company 
RICHMOND, VIRGINIA 


General Agency openings available in: 


West Virginia Kentucky 
Alabama Georgia 
Michigan Texas 


North Carolina 
Assets more than $13,000,000 


HONESTY IS THE BEST POLICY 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
(Denmark) 


New England Fire Insurance Co. 
(Massachusetts) 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Reserve for Unearned Premiums .............. $1,253,552.74 

ROTELPN ME RMISIIECIES «5-5 6:a.i6 's 6 cesa.oin's-siare'6 cs Giaiwranaieveravs 308,330.35 

ROM DN te tcte soos iciave%e lee isicisieia Sates $500,000.00 

OO ee ee 1,214,259.88 

Surplus to Policyholders................... 1,714,259.88 
COE a ee $3,276,142.97 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 




















(jeneral Accident 


PASC: FIRE AND LIFE 
Grr 3 


7, ASSURANCE CORPORATION, lta 











o FREDERICK RICHA2DSON, United States Manage: 
SQ AAY GENERAL BUILDING, 4rH & WALNUT STS. 
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The “Minuteman” 


At Lexington, one hundred and 
fifty years ago, on April 19, 1775, 
eight ‘‘Minutemen’”’ were the first 
Americans to give their lives in the 
War for Independence.  Self-trained 
these patriots were, called 

“Minutemen” because of their readi- 
ness at a minute’s notice to spring to the defense of 
their liberty. 





“AMERICA FORE" men 


The ‘‘Minuteman”’ has come down to us as a symbol 
of devotion to American ideals. As the trade mark of 
The Continental Insurance Company, he stands in that 
same spirit of Americanism, for the protection of Ameri- 
can prosperity by Insurance. 


She CONTINENTAL 
INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


CASH CAPITAL 
TEN MILLION DOLLARS 


ERNEST STURM 
CHAIRMAN OF THE BOARD 


PAUL L. HAID 
PRESIDENT 
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NEW YORK SURVEYS 

The Committee of Seven.—At the last 
meeting of the New York Fire Insurance Ex- 
change, held on April 8, a special committee 
of seven was appointed to confer with the other 
committees of the Exchange and to make such 
suggestions as in their judgment seemed ad- 
visable for the better operation of the local 
work. The appointment of a special commit- 
tee of this kind is not new, because some years 
ago, when a general consideration was being 
siven to the rate situation, a special committee 
was appointed for the purpose of making rec- 
ommendations. This committee, after consulta- 
tion, did so and then in rendering its report 
asked that any future work arising under its 
recommendations be delegated to the regular 
standing committees. 

The Insurance Society of New York.—A 
long breath is being drawn this week by the 
librarian and assistant secretary of the Insur- 
ance Society and the officials also are doing 
likewise. This is because the final lecturer for 
the season has lectured and the final examina- 
tion for the year has been taken. Examina- 
tion papers will be read by a number of read- 
ers, being distributed to different parts of the 
country. No final results will probably be 
ready for announcement prior to August or 
September. It is understood that the Insti- 
tute office will endeavor to send a preliminary 
postcard in regard to the results of the 
examinations as fast as they are received from 
the different readers. Five essays on the sub- 
ject of Re-insurance have been sent in, these 
being brought forth by the $50 prize offered 
on this subject. These will all have to be read 
hy the prize committee of four and possibly by 
the secretary. The results, therefore, in these 
cases cannot be announced for some weeks. 

Directors of the Insurance Institute.—The 
stated meeting, as provided for in the by-laws 
of the Institute, will take place on Tuesday, 
May 26. In addition to routine matters the 
really important question that will come before 
the board for discussion will be the question 
of honorary fellows. Quite a few names have 
heen submitted to the board for passing upon 
and these will furnish a basis for discussion if 
they do not fix a foundation for a final deci- 
sion on the matter. So much depends upon the 
cnrent decision in regard to Fellows that the 
board is justified in moving very slowly: in 
fact, not taking any action at this time, but 
carrying it all over to the October meeting. 


BOSTON AND VICINITY 
Ruling on Brokers’ Licenses. — Com- 
missioner of Insurance Wesley FE. Monk has 
rescinded the ruling in effect since April, 1920, 
that all applicants for insurance brokers’ 
licenses who in the judgment of the depart- 
ment did not appear to have sufficient experi- 


ence in the insurance business would be re- 
quired to undergo an examination. In its place 
the following order, dated May 6, has been 
handed down by the Commissioner, calling for 
an examination from all applicants for licenses. 
The regulation reads in part: 

“Each applicant for a license as an insur- 
ance broker will be required to take 
a satisfactory written examtnation to test his 
or her competency to hold such a license. No 
brokers’ license will be issued until after the 
expiration of at least seven days from the fil- 
ing of the application therefor nor until such 
written examination has been passed. No per- 
son who fails to pass the examination will 
again be permitted to take another examination 
prior to the expiration of three months from 
the date of his previous examination.” 

The rule will not apply to applicants for 
brokers who have previously held a broker's 
this department, provided that 


* * Ox 


license from 


such previous license was issued since January 


I, 1912. 
Insurance Society Prizes.—The Insurance 
Society of Massachusetts was instrumental in 


raising funds for prizes to students in the 
evening classes of the Insurance Library Asso- 
ciation of Boston who take the examinations 


of the Insurance Institute. 


CHICAGO AND THE WEST 
Course in Fire Prevention.—A course on 
fire prevention control and extinguishment 
methods is to be given June 16-19 at the Uni- 
versity of Illinois, sponsored jointly by the 


Illinois Firemens Association, the university 


and State, Fire Marshal Gamber, mayors, and 
representatives of fire departments have been 
invited to attend this course, which is one of 
the most significant developments in the fight 
on conflagrations. Mr. Gamber has requested 
that insurance men in the State urge proper 
persons from their respective communities to 
attend the session of this school. The courses 
will be practical and non-technical and will 
cover every field. 


West American Capital Increase 

A special meeting of the stockholders of the 
West American Insurance Company, Los 
Angeles, has been called for June 29 for the 
purpose of voting on the proposal of the 
directors that the capital stock be increased 
from $250,000 to $500,000. The par value of 
the company’s stock would be changed from 
$100 per share to $10 per share. 





Pacific Board Meets 
(Concluded from page 15) 

At the dinner last evening more than 300 
fire insurance men sat down to the feast, which 
was given in honor of the board by the Los 
Angeles Fire Insurance Exchange and the Los 
Angeles general agents. It was a stag affair, 
strictly informal and the only speeches of the 
evening were ones of welcome by President I. 
O. Levy, of the Exchange, President William 
Deans, of the board, in response. Both were 
short, but were too long for the diners, who 
were anxious to get to the entertainment fea- 
ture, which was one of song and mirth. Some 
of the guests lingered until the lights went out 
and the general opinion was it was “some 
party.” 

To-day the board members are busy with the 
golf contests for which cups have been offered 
by the Los Angeles hosts. 


‘ 





Serving a vital 
commercial need honestly, 


Fire-Automobile and Marine Insurance 
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To Our Agency Force:- 


If people KNEW that they were going to GET HURT or BE SICK, you 
wouldn't have any TROUBLE selling them ACCIDENT AND HEALTH INSURANCE. 
On the other hand, they'd TAKE IT AWAY FROM YOU. Be that as it may, 
we venture to say that RIGHT NOW you know ONE OR MORE men who are 
laid up from ACCIDENT OR SICKNESS who have NO Accident and Health 
Insurance. 


The vacation bee is beginning to buzz. MANY people will make trips 
in their automobiles. There will be the USUAL QUOTA of accidents. 
People will NEED ACCIDENT INSURANCE. There will be sickness, too. 
It always comes with the Spring. DISABILITY INSURANCE, therefore, 
will sell. 


Government Statistics tell us that EVERY MINUTE 21 PERSONS are 
accidentally injured; every FIVE MINUTES ONE PERSON is accidentally 
killed; OVER ELEVEN MILLION are killed or injured yearly, an AVERAGE 
of about 30,000 a day, and FIVE TIMES as many persons are KILLED AND 
INJURED each year as die from NATURAL causes. 


MORE people are KILLED AND INJURED yearly than have been KILLED OR 
INJURED in any WAR of the last TWO HUNDRED years. MORE people 
are KEPT FROM WORK by ACCIDENTAL INJURY than IDLE FROM LACK OF 
EMPLOYMENT. ONE death in every TWELVE is due to ACCIDENTAL CAUSES. 
A person is TWICE as apt to DIE from ACCIDENT as from OLD AGE. 


Out of 20,000,000 CASES OF DISABILITY that occur each year, ONLY 

5% are fatal. This means that LIFE INSURANCE COVERS 54 AND THAT 
ACCIDENT AND SICKNESS COVER 954. If there is ANY BETTER ARGUMENT 

for Accident and Health Insurance than this, WE DON'T KNOW WHAT - OR 
WHERE - IT IS. 


Let's use this DOPE and see if we can't PERSUADE those who need it - 
AND THAT'S EVERYBODY YOU KNOW THAT HASN'T ALREADY GOT IT - that it's 
TIME for them to buy. I'm SURE we can if we GO TO IT with enthusiasm. 
We are looking for AT LEAST ONE application for Accident and Health 
from you before the month is out. WE KNOW YOU WON'T DISAPPOINT US. 


Yours appreciatively, 
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EARSOME political combats are taking 

place in New York city these days. Natu- 
rally this “gives one to think” and furnishes 
no little amusement for Mr. Average Citizen. 
Furthermore, so long as the “Bushwick Ban- 
tam” and the Rooster of City Hall confine 
their feather-plucking to the rooms of the 
Board of Estimate, insurance men, for the 
most part, will look on with smiling tolerance. 
Unfortunately, that particular cockfight has in- 
yolved the name of Sinnott & Canty, the well- 
known casualty and surety brokers of 80 
Maiden Lane. It happens that J. Paul Sinnott, 
who has been phenomenally successful in writ- 
ing contract bonds, is the brother of Mayor 
Hylan’s son-in-law and_ secretary; a_ fact 
Comptroller Craig was not slow to recognize. 
No one has specifically charged that Sinnott 
& Canty used political influence to get busi- 
ness from successful bidders on municipal con- 
tracts, but two “investigations” have been the 
result of the innuendos. It is fairly certain 
that the whole thing will take the road to no- 
where eventually, yet, from the standpoint of 
insurance and its relations with the public, it 
is quite apparent that no good will have been 








accomplished. 


HE announcement that the Automobile In- 

surance Company of Hartford is ready to 
begin writing jewelers’ block policies is caus- 
ing no little interest among casualty insurance 
companies. There has long been a feeling in 
the United States that American 
should be able to offer any coverage deemed 
requisite to the welfare of commercial enter- 
prise and should do this, wherever possible, in 
a single policy. Insurance departments 
throughout the country, and particulary in New 
York, have often agitated this principle. James 
A. Beha, Superintendent of Insurance for New 
York, in his report to the legislature, outlined 
this point and stressed the advisability of per- 
mitting broad contracts which would place 
American carriers on an equal footing with 
foreign competitors. Now: that the Automo- 
bile Insurance Company is 
plan, its underwriting experience on this line 
(which will necessarily be very conservative 
at the outset) will be closely watched by insur- 
ance men. 


companies 


projecting this 


NYONE who walked into the new offices 
of the Towner Rating Bureau at 160 
Broadway, New York city, last week, found 





ON SURETY BONDS 

Personality was recently analysed as 
being the proper co-ordination of affec- 
tion, intelligence and will. That defini- 
tion is an epitome 
of the qualities up- 
permost in the 
character of E. A. 
St. John, president 
of the National 
Surety Company 
and president of 
the Casualty and 
Surcty Club of 


Demanding only the best 





York. 
from himself, vet tolerant and consider- 
ate of others, he has the loyalty of his 
own organisation and the respect and 


New 


admiration of the 
Asked for his views on the 
surety bonds, Mr. St. John said: 

“The development of the various 
classes of surety bonds has 
almost equally from the efforts of the 
companies, agents, insurance 
brokers and attorneys. All four have 
combined forces to make the public real- 
ize and appreciate the value of such cov- 
crages: thus rendered 
has come to play a tremendously-tmpor- 
tant part in safeguarding the monetary 
resources of financial and commercial in- 
and individuals, and 
even of entire communitics. TVithout the 
protection afforded by surety bonds, pri- 
vate sureties would still be called upon 


to assunte obligations and give guaran- 


insurance world. 


volution of 


resulted 


their 


and the service 


stitutions, estates 


tees which would involve them to such 
an extent that failure of the principal 
would probably mean disaster. As sta- 
bilizers of industry, surety bonds are in- 
dispensable adjuncts to commercial enter- 
prise; and the agent, broker or attorney 
who neglects to furnish sureties to his 
clients, or who permits them to remain 
uninformed regarding these coverages, is 
neither taking advantage of his own 
opportunitics nor safeguarding the inter- 
ests of his clientele.” 











R. H. Towner busy getting things in order in 
the spacious quarters which the organization 
now occupies. Mr. returned from 
Boston in time to supervise the re-arrange- 
ment of the Bureau’s departments in its new 
home, and he and Manager Martin Lewis are 
attending to the work of getting settled. 


Towner 
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1925 HANDY CHART ISSUED 


Published Early in New and 
Improved Form 


FIGURES FOR TEN YEARS GIVEN 





Main Tables Rearranged—Only Publica- 
tion of Its Kind Showing Losses and 
Expenses Incurred 
The 1925 edition of that excellent pocket 
reference work, The Handy Chart of Casualty, 
Surety and Miscellaneous Insurance Com- 
panies, was published recently by The Spec- 
tator Company, and will be found of greater 

service than any of its predecessors. 

The main tables have been rearranged and 
present ten years’ statistics, including those of 
1924, for eighty-seven stock companies, and 
also data for a series of years for twenty- 
seven mutual liability and workmen’s compen- 
sation companies. 

The items presented include the following: 
Capital; assets; liabilities; reserve for rein- 
surance: reserve for losses: surplus over cap- 
ital and all other liabilities; surplus to policy- 
holders: name and location of company; prin- 
cipal officers; date of organization: net pre- 
miums written; premiums earned: total in- 
come: losses (including adjustment 
expenses); expenses incurred: dividends, and 
ratios of losses incurred to premiums earned; 
expenses incurred to premiums written, and 
combined losses and expenses. 

It will be noted that the main tables now 
enable the reader to not only gauge the cur- 
rent writings of the companies, but their un- 
derwriting results as well. 

A classification table exhibits the net pre- 
miums written and losses paid by the stock 
companies listed in the main tables for each 
class of business transacted by each of the re- 
spective companies. 

Other features of this exceptionally useful 
pocket guide are a table embracing companies 
not listed in the main tables, giving essential 
items from their latest statements: a table of 
workmen’s compensation premiums, losses, loss 
reserves, claims and ratios for the year 1924, 
and for the entire periods covered by each of 
the companies tabulated: a table showing lia- 
bility premiums, losses and loss reserves, suits 
and ratios for 1924, and for the entire experi- 
ence of the companies tabulated: a list of 
States in which the companies operate; lists of 
State insurance officials; new and retired com- 
panies; definitions of terms, etc. 

In the various tables over three hundred com- 
panies are listed, including stock companies, 

(Continued on page 24) 
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ASSETS 
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Reserve for Losses and Loss Expenses....................... ervey. -—? .. 


i The abov 
Unearned Premium Reserve ........ 00... c ccc cepececeucvuves 809,226.06 Spe 


NNN 6 ic aims vuldmay abineolnndaunaete dueueteeaaec da 87,011.01 =< 


Peat osc: 


Reserve for Taxes and Other Liabilities...............00..0......005. 21,000.00 Total .. 
Wenmmbary Cootitingent Meserve.. . . «acess cee uc av ececusvncanes 100,000 .00 | 


Automobile 
At home— 


Total Liabilities (except Capital and Surplus)........................ $3,299,019.19 ag 


barn, etc 


CAPITAL STOCK.............. dtédevsverstanssass ey Ree cor we 
a es re neon 1,197,975.73 2,197,975. 73 Miscllanco 


buildings 
Miscellaneo 
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AUTOMOBILE CLAIMS LEAD 





Amounts Involved Reach $3,994,608— 
28,930 Accidents Included in Review 
The Travelers Insurance Company, Hart- 

ford, has published a classified list of acci- 

dents during 1924, as noted from its files. The 
causes of accidents are revealed, and it is 
shown that the greatest number of claims re- 
sulted from automobile accidents. The data 
relating to the subject, divided into number 














of claims, causes of accidents and _ total 
amounts claimed, are as follows: 
AUTOMOBILE ACCIDENTS—1924 
No. Amount 
s and explosions........... 30 $20,495 
Coat in doors, windows...... 371 22,354 
Collisions with animal-drawn ve- 

HIMOMT dsiceaio ee viere ore Scio aioe 11 3,060 
Collisions with autos........ seee 837 192,335 
Collisions with inanimate objects 252 39,952 
Collisions with motorcycles...... 3 65 
Collisions with pedestriams...... 5 220 
Collisions with trains........... 38 114,602 
Collisions with street cars...... 100 30,409 
Struck by flying or falling objects 24 4,295 
Entering or leaving............ 617 77,073 
Foreign particle in eye.. cece 113 4,667 
Gas poisoning ... aaiea eee 8 1,563 
Caretaking or repairing. natal selene - 1,209 68,548 
CRIMI asiy laste v:6ansca eacese-o wie 794 77,030 
Defective appliances ...... aR eras 63 17,811 
Jolting or lurching............. 164 15,981 
CERES. cic ciareratertious. crns scree cere 58 3,769 
Skidding or ditching............ 694 248,734 
MIMGHABCONS: <5. cancun es 5 oeeee 55 31,628 

NED CEE ER IE TC ART 5,446 $969,600 

The above total may be divided 

as follows: 

TINIE 35 ois/ai osteoid nas tials 5,882 $526,449 
Dismemberment ............... 10 25,001 
PRRGEED? <e dcoislo.sslscercterc nica a a ee 54 418,150 

Modal | inonel: soca eee 5,446 $969,600 

Causes oF AccripENTS—1924 

PtIEORN NIE Das peaso- eis ons aaron ccna atta 5,446 $969,600 
At home—inside................ 8,284 364,394 
At home—outside (around yard, 

Dame GbGaby <.c:5 rats acces ce eee 1,853 238,282 
Metemberaays 36 At. cries rcs oe 2,436 399,992 
Sports and recreation........... 3,950 560,696 
MBAR ovals ates -cte hoe Se 1,133 445,297 
Miscellaneous accidents in public 

PORE isis sd rccarisu (tie hee 766 135,282 
Necidieaabaes outside accidents. . 775 79,021 
MRE tan Stason schcine aos Gace 184 34,282 
MUNCHIES) raga vdickx 2 al crdoke 73 15,987 
Horse and vehicle.............. 44 6,880 
Elevators—escalators Anal tatanal hats 26 6,615 
OCcupaHONAl 6s. wie scceesaces 8,960 738,273 

Ra wottrcideaccd oh erweteres 28,930 $3,994,608 





Honor Van Lear Black 

Battrmore, Mp., May 12.—Van Lear Black, 
chairman of the board of directors of the 
Fidelity and Deposit Company of Maryland, 
Baltimore, was tendered a dinner by the off- 
cials and department heads of that organization 
at the Maryland Club last Saturday evening. 
The banquet was given in celebration of the 
thirtieth anniversary of Mr. Black’s 
with the company and in recognition of his 
long and successful effort to contribute to the 
growth of the Fidelity and Deposit. The occa- 
sion was made memorable by the fact that every 
month so far this year has shown a substan- 
tial increase in the company’s business over the 
same month last year. The field men got off 
0 8 good start by writing more business in 


connection 


T : a‘ 
January than in any past single month. 
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broadcasting from KYW Obs a | e 
The Curb i is the Limit: 
ASAT safety campaign to. keep kiddies 


phone Station KYW, Chicago. Working 
hand with him in this wonderful drive, the 


1G-HEARTED copy and sign’ 
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him sad to think how _ | sideselt ond det I civen wit | Bob,care Westinghousz 
many children are killed Fue wir Aho) = Radiophone Stasion 
po isp lima an ont fuk te ed ce girl who rd 

rons @ strett or rail cre 
started this safety cam- | 7% “het 1 sal (ok besh _ that will becomeamem- 
paign to reduce acci- ber of the “Curb is: che 
dents. Now he wants all boys Limit” club, A handsome blue 
and to become members button (like the one shown 
of his "Curb is the Limit” club. hére) will be sent to you FREE. 
Sign the Pledge Get Your Button 


and eERRILITY INSURANCE CO. itp. 


off the streets is being waged by Uncle 
Bob (Walter Wilson) of the Westinghouse Radio- 


hand in 


Evening American is helping to organ- - 
ize “Curb is the Limit” Clubs everywhere, 














ZURICH GENERAL ACCIDENT 





Office — Chicago : . 





Zurich General Aids Child Safety Work 


Accident and Liability 
Arthur W. Col- 


attorney, is 


The Zurich General 
Insurance Company, of which 
lins is United States manager and 
receiving a great deal of favorable comment on 
its use of the advertising poster which is re- 
produced above. The poster announces the 
child 
“Uncle Bob” 
Station KYW, 
ures are being made every night at 6.30 p. m 
Chicago time, and the slogan of the campaign 
is “The Curb Is the Limit.” Children are be- 
ing asked to sign a safety pledge and to be- 
come members of a newly-organized “Curb Is 
the Limit Club.” The publicity being given 
the project by the efforts of the Zurich Gen- 
eral is not only of real value in reducing the 
number of accidents to children on the high- 


ways, but is bringing the company much praise 


campaign being conducted by 


(Walter Wilson) 
Talks on safety meas- 


safety 
through Radio 


Chicago. * 


7: 


poster is 
Acci- 


for its public-spirited work. The 
copyrighted, 1925, by the Zurich General 


dent and Liability Insurance Company. 


National Bureau’s Annual Meeting 
The annual meeting of the National Bureau 
of Casualty and Surety Underwriters was held 
in New York city last week. Jesse S. Phillips, 
general manager, and all the other officers 
were re-elected for another term and _ the 
organization of a branch of the Bureau, to be 
Francisco, was projected. In 
an address made to the gathering, Mr. Phillips 
reviewed the activities of the Bureau during the 
past year and showed that the Bureau is not 
functioning satisfactorily, but is really 
bringing about better conditions in the casualty 
insurance business. 


located in San 


only 
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Handy Chart Issued 
(Concluded from page 21) 

mutual companies and reciprocal exchanges. 

The chart is a most valuable reference pub- 
lication, not only for insurance men, but for 
policyholders of companies writing casualty, 
surety and miscellaneous lines. 

The Handy Chart contains 
pages, and sells at 75 cents per copy in manila 
binding and $1.25 in flexible pocket book. 


seventy-two 


Peoples National Casualty Organizing 

The Peoples National Casualty Insurance 
Company, Detroit, is now in process of organ- 
ization and will start with a capital of $35,- 
ooo and a like amount of surplus. The com- 
pany, of which Robert K. Smith is president, 





——————————————_ 


will write industrial accident and health insur- 
ance. Walter B. Redman is vice-president, and 
the other officers are: Howard Van Briggle, 
secretary, and Charles R. Talbot, treasurer. 
The headquarters’ office has been opened at 
2631 Woodward avenue, Detroit. 


May Order Compensation 

Manison, WIs., 
tions that the Wisconsin Legislature may order 
an investigation of workingmen’s insurance. A 
resolution offered by Assemblyman Frank J. 
Weber, Milwaukee, providing for a legislative 
investigation has been advanced in the assem- 
bly. The idea of the investigation is to deter- 
mine whether the State should not handle all 
compensation insurance. 


Investigation 
May 8—There are indica- 
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COMPANY 
BALTIMORE 


Bonds and 


Insurance 


Surety 


Fidelity and 
Burglary 








BUSINESS IS FINE, 
THANKS! 


VERY month this year the F. 
& D. has shown a substantial 


increase over the corresponding pe- 
In January the Com- 
pany’s net premiums broke all exist- 
ing records and last month’s total 
was nearly $150,000 greater than 


All of which means, of course, that 
the incomes of the Company’s agents 
As we have said 
before, “it pays to represent the F. 


FIDELITY and DEPOSIT 


Sp. 514 
PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 
If you are not already adequately repre- 
sented in this territory 1 will be glad to have 


1 
| 
| 
| 
| 
1 
| full information regarding an agency connec- 
| tion with your Company. 

| 

I 

I 

| 


OES | a ee earner ay ps 
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No State Fund for Contract Bonds in 
Michigan 

LansinG, Micu., May o—Peril of a State 
fund to carry bonding risks for highway con. 
tractors is seen past with the reference of 3 
measure last week, already reported out favor- 
ably by the highway committee of the Senate 
to the upper chamber’s taxation committee 
No apparent reason for such action can be 
seen except decision to pigeonhole the bill for 
the remainder of the session. The bill, intro. 
duced by Senator James Quinlan of Grand 
Rapids, would have permitted the highway 
commission to let highway jobs without re. 
quiring a bond to cover payment of syb- 
contractors, materials costs, and other ex. 
Obviously, the State would have been 
forced to enter the surety bond business by 


penses. 


posting a fund for payment of losses, it js 
pointed out. Such a step was seen as a most 
dangerous precedent toward governmental jn- 
terference in the insurance business. Some 
unsatisfactory experience with a few bonding 
companies is said to have been the basis for 
the bill’s appearance. 
Casualty Actuarial Society’s Year Book 
The 1925 Year Book of the Casualty Actu- 
arial Society has been issued, and contains lists 
of officers, council and committees, fellows and 
associates, ex-presidents and ex-vice-presidents, 
deceased members, fellows by examination and 
diploma and __ students. It also presents 
examination requirements and the — 1924 
examination questions. 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 






































Name 


Manufactu 
Maryland | 
Massachus' 
Massachus' 
Massachus' 
Massachus 
Medical Pr 
Meridian I 
Metropolit: 
Metropolit: 


Metropolit: 
Michigan I 
Michigan 
Midland © 
Mid-Conti1 
Missouri I1 
Missouri 5 
Monarch A 
Mutual Lit 
National A 


Nat ional / 
Natiional 4 
Nat; onal A 
Nat onal C 
Nat onal L 
National S 
Nebraska I 
New Amst 
New Centu 
New Jersey 


New Jerse} 
New York 

Yew York 
North Ame 
North Ame 
Northweste 
Norwich U 
Accidental 
Ocean Acci 
Ohio Casué 


Ohio State 
Old Line It 
Old Line L 
Oregon Sur 
Pacific Mu 
Peerless Cz 
Penn. Bitu 
Pennsylvat 
Pennsylvat 
Phoenix In 


Pilot Life, 
Pioneer In: 
Preferred / 
Provident | 
Reliance L 
Republic C 
Reserve Hi 
Ridgely Pr 
Royal Inde 
Security Ii 


Security In 
Southern C 
Southern L 
Southern S 
Southweste 
Standard A 
Standard L 
Sun Indem 
Texas Inde 
Time Insur 


Title Guar. 
Travelers I 
Travelers I 
Union Aut 
Union Inde 
Union Insu 
United Aut 
United Cas 
United Sta 
United Sta 


United Sta 
United Sta’ 
United Sta‘ 
Western A: 
Western C: 
Western St 
Wisconsin | 
Wisconsin | 
Zurich Ger 


Tot: 


*Pr¢ 
the United 
available, 
Policyholde 

» WiE 
$500,000 s 
mpany ' 
$22,500 i 
from sale o 


nd 

















Name and Location of Company 


Manufacturers Liabilit y, Jersey City...... 
Maryland Casualty, Baltimore... ....++.- 
Massachusetts Accident, Boston RC Pee 
Massachusetts Bonding and Ins., Boston... 
Massachusetts Plate Glass, Boston........ 
Massachusetts Protective, Worcester...... 
Medical Protective. Fort W ayne.......... 
Meridian Insurance ae 0; ¢ harleston avec 
Metropolitan Casualty, New York aw Ee arate 
Metropolitan Life, New York™......... 


Motor, Cleveland........... 


\etropolitan : 
Metror rs Casualty, Lansing... . 


Michigan Employ . 
-higan Surety, Lansing............... 
eed Cas. Co. of Wisc., Milwaukee . eee 
Mid-Continent Life, ¢ Jklahoma City*. eee 
Missouri Insurance Co., St. Louis*. Fontes 
Missouri State Life, St. Louis*...... ares 
Monarch Accident, Springfield, Mass. ee 
Mutual Life of Illinois, Springfield*....... 
National Accident. Lincoln...........++. 


Nat ional Accident and Health, Phila...... 
Natjional Automobile, Lincoln............ 
Nat; onal Automobile, Los Angeles........ 
Nat onal Casualty, Detroit............... 
Nat onal Life and Accident, Nashville*.... 
National Surety, New York.............. 
Nebraska Indemnity Co., Omaha......... 
New Amsterdam Casualty, Baltimore..... 
New Century Casualty, Chicago.......... 
New Jersey Fid. and Plate Glass, Newark. . 


New Jersey Mfrs. Casualty, Trenton...... 
New York Indemnity, New York......... 
New York Plate Glass, New York ee aah 
North American Accident Cnicago. aseaiee 2 
North Amer. Life and Cas., Minneapolis*. . 
Northwestern Cas. and Surety, Milwaukee. 
Norwich Union Indemnity, New York. .. 
Accidental Life (Acc. Br.), Los Angeles*. .. 
Ocean Accident & Guar., New York} 3A 
Ohio Casualty, Hamilton............+.6. 


Ohio State Life (Acc. Br.), Columbus*..... 
Old Line Insurance Co., Lincoln*......... 
Old Line Life (Cas. Br.), Milwaukee*..... 
Oregon Surety and Casualty, Portland..... 
Pacific Mutual Life, Los Angeles* ...... 
Peerless Casualty, Keene................ 
Penn, Bituminous Casualty, Huntington 

Pennsylvania Casualty §...........-0-e.0. 
Pennsylvania Mfrs. Assn. Cas., Phila...... 
Phoenix Indemnity, New York........... 


Pith Bile. Greene bot. «5c. c:<.ccnicoe wesion 
Pioneer Insurance Co., Lincoln. .......... 
Preferred Accident Ins. Co., New York.... 
Provident Life and Accident, Chattanooga* 
Reliance Life (Acc. Br.), Pittsburgh* ..... 
Republic Casualty, Pittsburgh  ........ 
Reserve Health and Accident, Topeka .... 
Ridgely Protective Association, Worcester. 

Royal Indemnity, New York............. 
Security Ias. Co. of Calif., San Francisco... 


Security Insurance Co., Atchison......... 
Southern Casualty, Alexandria........... 
Southern Life & Health, Birmingham .*... 
Southern Surety, Des Moines............ 
Southwestern Automobile, Los Angeles... . 
Standard Accident, Detroit.............. 
Standard Life (Acc. Br.), Pittsburgh*..... 
Sun Indemnity, New York............... 
Texas Indemnity, Galveston............. 
Time Insurance Co., Milwaukee.,........ 


Title Guar. and Cas. Co. of Amer., Detroit. 
Travelers Indemnity, Hartford........... 
Travelers Insurance, Hartford*........... 
Union Automobile, Lincoln.............. 
Union Indemnity, New Orleans........... 
Union Insurance, Wichita.............++. 
United Automobile, Grand Rapids........ 
United Casualty, Westfield............... 
United States Casualty, New York........ 
United States Fidelity and Guar., Balt.... 


United States Guarantee, New York...... 
United States Nat. Life & Cas., Chicago*. . 
United States Plate Glass, Philadelphia... . 
Western Automobile Casualty, Fort Scott. . 


Western Casualty, Denver............. ve 
Western Surety, Sioux Falls, S. D......... 
Wisconsin Accident and Health, Milwaukee 
Wisconsin National Life, Oshkosh*........ 


Zurich General Acc. and Lia., Chicagot.... 





Cash 
Capital 


400,000 
5,000,000 
200,000 
,000,000 
100,000 
500,000 
300,000 
57,600 
1,000,000 
Mutual 


_ 


112,580 
146,300 
268,529 
100,000 
100,584 
200,000 
2,000,000 
100,000 
200,000 
100,000 


100,000 


10,000,000 
200,000 
2,000,000 
100,000 
800,000 


100,000 
1,000,000 
500,000 


250,000 


500,000 
200,000 
672,635 
100,000 
1,500,000 
100,000 
174,580 
139,500 
250,000 
500,000 


1,000,000 
50,000 
1,400,000 
300,000 
1,000,000 
888,333 


100,000 
1,000,000 
200,000 


10,000 
275,000 
112,100 

1,225,000 
000 


300,000 
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Casualty Insurance in the United States 


Total 
Assets 
Jan. 1, 1925 


$ 
1,906,577 
33,444,806 
913,011 
9,078,870 
284,204 
4,756,034 
2,000,045 
139,132 


1,765,635 
671,030 
53,574,011 
600,084 
2.082,736 
248,227 


243,460 
140,016 
811,566 
739,518 
13,070,124 
33,443,629 
353,678 
14,661,046 
198,000 
4,339,453 


1,743,966 
6,909,557 
2,413,913 
1,573,325 
257,122 
2,497,639 
3,119,843 
7,445,395 
20,001,655 
1,108,264 


6,232,436 
1,611,485 
7,106,914 
350,243 
91,998,853 
251,427 
1,182,404 
266,155 
5,502,843 
2,389,250 


7,955,438 
171,405 
9,483,652 
2,282,283 
31,317,147 
2,783,652 
37,071 
759,394 
20,754,506 
1,193,723 
22,621 
814,548 


329,885 
7,046,055 


196,156 
91,921 


(Concluded from page 4) 


Net Surplus 


Jan. 1, 
1925 


$ 
181,844 
5,495,440 
220,000 
1,801,598 
100,859 
1,092,141 
309,209 
54,608 
774,449 
91,088,071 


73,377 
39,123 
84,486 


152,603 
1,065,907 
133,490 
106,894 
21,426 


91,644 


6,646 
2,000,000 
64,109 
855,428 


505,082 
730,050 
1,025,492 
190,380 
11,716 
105,222 
505,241 
174,329 
3,039,937 
205,489 


523,688 
90,290 
404,200 
147,026 
4,258,089 
110,000 
293,053 
54,233 
2,411,193 
731,335 


251,039 


64, 
1,529,800 
300,000 
956,450 
187,759 
5,848 
283,641 
4,080,844 
250,265 


10,667 
56,256 
76,401 
745,273 
117,240 
2,190,937 


ron) 
S 


18,716 
1,930,466 
17,580,778 


5,988,177 


653,727 
225,731 


304,211 
837,264 


Jan. 1, 
1924 
264,113 
5,606,120 
190,000 
1,317,162 
87,353 
711,688 


74,749,412 


67,437 
28,362 


2,339 
100,024 
118,263 


84,675 
1,600,000 
665,858 


243,394 
870,766 
750,533 
187,136 

7,533 
486,325 


1,932,504 
598,462 


195,775 
39,691 


85,185 
1,081,332 
4,941,810 


630,992 
162,834 
69,661 


T 
89,867 
120,078 
387 
265,893 
1,038,734 


Net Premiums Written 


1924 


$ 

1,452,508 
24,086,382 
718,545 
7,605,411 
104,391 
5,554,003 
995,382 
205,150 
3,214,139 
3,218,058 








141,047 
185,749 
8,456 


8,474,219 
17,007,657 
79,615 


42,638 
2,670,300 


1,749,166 
6,643,688 
1,359,165 


307,535 
144,525 
4,299,775 
1,486,486 


198,943 


1,153,850 
14,024,134 
498,628 


66,198 
865,115 


430,055 
13,917,765 
75,705 
1,635,242 
277,593 
449,087 


35,081 
9,927,761 
46,572,774 
1,096,296 


8,000,684 
33,866,191 
901,884 
3,661,128 
70,256 
16,302 
464,235 
200,352 
93,893 
139,267 
10,525,970 


1923 
$ 

1,555,339 
21,940,026 
648,169 
6,940,128 
85,637 
4,944,446 
916,385 
189,543 
1,292,055 


2,132,139 





163,111 
— 


275,506 
0717 ,888 


286,360 
130,118 


77,205 
8,803,221 


2,385,992 


1,252,581 
3,195,926 


220,769 
13,875,886 
509,724 


81,536 
27,741 
127,235 
163,902 
4,816,658 
230,145 
533,248 
262,878 
3,258,677 
966,826 


135,847 
114,082 
4,700,062 
2,104,388 
427,812 
2,002,814 


1,167,955 
13,251,275 
436,385 


48,850 
825,108 
923,322 
6,395,615 


5,628 
11,895,600 
70,632 
839,407 
151,475 
450,488 


30,528,632 


533,069 
590,352 
70,465 


440,854 
142,846 
96,971 
125,694 
8,231,951 


Total 
Total 
Income 

1924 


> 
1,806,719 
25,485,958 
754,962 
7,907 497 
123.641 
1,105,062 
210,181 
13,807,307 
3,218,222 


158,898 
218,473 


132,258 


418,918 
38,379 
493,548 
1,426,990 
8,657,720 


100,476 
11,306,409 
48,743 
2,835,746 


1,806,152 
7,305,639 
1,495,050 
2,581,940 
41,617 
1,645,819 
2,742,459 
227,366 
15,755,033 
997,655 


1,553,107 
198,943 


1,186,066 
14,830,917 
565,760 


14,765,012 
063 
1,887,185 
294,181 
455,840 


46,354 
10,426,567 
50,107,664 

1,163,561 
7,728,487 
55,684 
73,834 
115,173 
8,457,372 
35,671,004 


999,798 
3,661,128 


184 
4d345,519 

487,58 
246,654 
97,684 


143,339 
11,031,525 


Noo 
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Losses Paid 


1924 


$ 
1,353,468 
14,128,384 
316,723 
3,331,517 
31,275 
3,372,551 
417,485 
91,181 
863,410 
1,747,440 


73,401 
111,037 


154,966 


121,726 
44,277 


144,570 
7,921 
255,825 
603,579 
3,836,606 
7,591,803 
30,414 
5,399,799 


3,317 
1,211,921 


252,111 
26,435 
8 


2,567,331 
1,021,369 
240,147 


242,632 


23,959 


13,135 
4,776,704 
25,830,998 
417,398 


266,990 
1,334,397 
28,098 


50,238 
5,717,297 


1923 


3 
1,482,641 
12,946,515 
313,605 
3,165,987 
33,236 






508,206 
1,149,095 


48,536 
130,137 
+ 


145,369 
v173,757 
398,497 
106,865 
480,634 
88,339 
49,164 


131,865 
11,517 
202,155 
598,923 
3,442,217 
7,279.717 
20,759 
— 


1,152,010 
772,878 


303,587 
56,602 
‘00 


19,374 
599,112 
355,311 

3,657,665 
62,045 
6,255,173 
29,939 
140,890 
194,376 
212,583 


784 
4,086,002 
23,962,134 
263,178 
2,502,265 
18,717 


16,244,057 


73,897 
182,713 
37,737 
172,799 
72,016 
42/420 
5,842 
4,937,386 


Dividends 
to Stock- 
holders 
1924 
3 

19,500 
899,991 
20,000 
120,000 
10,000 
50,000 
36,000 
4,032 
120,000 
792,660 


13,919 
2,926 


5,000 


10,000 
5,000 
25,000 
32,000 
w765,000 
899,953 


€873,915 
12,750 


252,000 


c501,518 


Total Dis- 
bursements 
1924 


$ 
1,906,160 
24,825,921 
697,553 
7,209,837 
91,991 
4,991,417 
814,216 
198,651 
2,392,707 
2,753,266 


147 627 


962,031 
321,113 
134,124 


395,464 
54,392 
495,430 
1,324,618 
8,676,856 
17,089,991 
85,765 
9,458,875 
29,210 
2,238,605 


1,433,423 
4,830,278 
1,277,146 
2,410,356 
43,438 
1,373,600 
2,400,950 
220,726 
15,290,824 
664,747 


141,086 
3,927,659 
1,220,600 


218,886 


423,721 
13,882,264 
66,812 
1,448,849 
,404 
432,592 


’ 24, 
33,371,205 


594,089 
3 _ 1 


126,595 
9,471,114 





Totals, 1924 (185 companies)....... 


*Premiums and Losses are for Health and Accident Branch only, capital, assets and surplus include Life Branch. 


a Includes Life Branch, 


b To policyholders. 


142,880,718 3,259,514,602 264,017,217 221,795,909 592,628,231 525,551,683 638,044,288 309,655,583 268,393,241 18,433,793 575,270,315 


tFigures are for 


the United States branch only. cNet remittance to home office. dNo statistics for fiscal year 1923, as company’s United States pranch office was established in January, 1924, e Un- 


available. /Includes life branch. gIncludes $50,000 stock dividenc. 


Alncludes $18,216 dividend to policyholders. 


policyholders. kStock dividend. JIncludes $7,384 dividend to policyholders. mFormerly the Mutual Casualty Insurance Company of New Jersey. 
925. nIncludes $1,000,000 paij in by stockholders. ?}Commenced business in 1924, 
$500,000 surplus paid. _vIncludes life. wIncludes $600,000 stock dividend. 
ompany with capital of $750,000 and authorized to write additional lines 
f 22,500 cividends to stockholders, balance to policyholders, 
tom sale of capital stock. eeIncludes $11,690 dividend to policyholders. 


iallines § Formerly the Co-operative Casualty Company. 
ccLiabilities include $3,000,000 voluntary reserve for contingencies not included in surplus. 


PIncludes $100,000 stock dividend. 
vIncludes $9,000 dividends to stockholders, balance to policyholders. 


if Figures ofgthe Casualty lines only. 





35 


? Includes $86,721 surplus paid in with stock subscriptions. 7 To 
Reorganized on stock basis January, 
rIncludes $59,057 dividends to policyholders. 
{Now the New York Casualty 
aalncludes $66,383 dividends to policyholders. bbIncludes 
ddIncludes $325,000 income 


tIncludes 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN'S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - -  $4,439,946.82 
Capital - - - - 750,000.00 
Surplus - - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,200,980.45 


RE-INSURANCE ONLY 


§ Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 

CORRESPONDENCE INVITED 




















Progressive agents will find it a decided advantage 
to have the agency of this company that does render 
a SUPERIOR SERVICE. 


We have valuable agency territory available in the 
following States: 


Arkansas Maryland Ohio 

Colorado Massachusetts Pennsylvania 
Connecticut Michigan South Carolina 
District of Columbia Minnesota Tennessee 
Illinois Mississippi Texas 

Indiana Missouri Virginia 

lowa Nebraska West Virginia 
Kansas New Jersey Wisconsin 
Kentucky New York Wyoming 


North Carolina 
Correspondence solicited. 


Detroit Fidelity and Surety Company 


Home Office, Detroit, Michigan. 
Homer H. McKee, President. 











PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 


























A Progressive SURETY and CASUALTY Company 

















Making Postage Pay 


The pulling power of the personalized letters, 
graphically illustrated by colored pictures, sent 
to prospects of Lincoln National Life agents, 
are getting results like this— 


‘‘The Lincoln National Life: 


Of the first twelve men I called on in 
following up the letters, I sold eight. 
They are the real thing. 


L. M. FLUENT, 


Hudson, Wisconsin.”’ 
This circularizing campaign, helped by picture 
stories of life insurance service and speaking a 


language all can understand, offers another 
reason why it pays to 








The Lincoln National Life 


Insurance Co. 
‘*Its Name Indicates Its Character” 


Lincoln Life Building, FORT WAYNE,IND. 
Now More Than $355,000,000 in Force 
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Miscellaneous Insurance 








————_ 








BENEFIT 

The insurer may stand on forfeiture pro- 
vided by policy unless prompt payment of 
premiums has been waived. A reasonable 
construction harmonizing the written and 
printed parts of a contract should be adopted. 
Construction more favorable to the insured 
should be adopted if provision is susceptible 
to two constructions. 

The insured obtained a policy of insurance 
in the amount of $2000. The policy provided 
that one month of grace should be allowed in 
the payment of premiums after the first year, 
sthject to interest. The policy also provided 
that if the insured did not elect within the 
period of grace to take its cash surrender 
wiliee or extended insurance, that then the pro- 
vision for paid-up insurance automatically ap- 
plied on the basis stated in the table of policy 
values. 

The insured paid his premiums regularly for 
a number of years but finally failed to pay a 
premium due on February 25, 1918, within the 
month allowed for grace. A check was not 
received from the beneficiary, in payment of 
the premium until it was too Iate and the check 
was then returned. A blank application for 
reinstatement was then rejected on advice of 
defendant’s medical department. The insured 
thereafter died and the two beneficiaries fur- 
nished proofs of loss and made claim for the 
sum of $2000. The defendant acknowledged 
indebtedness to the amount of $434.46, the sum 
which would automatically become paid-up in- 
surance upon a lapse of the policy, and refused 


to pay more. 
The plaintiff claimed that past practice in- 
dicated that the defendant had waived prompt 
payment of the premium in accordance with 
the stipulation of the policy. However, the 
books showed a record of payment of pre- 
miums to the company from I910 to 1917 and 
during that period payment was made only 
once after the period of grace had expired. 
On that time, the policy was treated as lapsed 
and was required to be reinstated. Held, that 
there was no such evidence, amounting to a 
course of conduct, or form of indulgence 
which would induce the insured to believe that 
his premiums could be safely paid after the 
expiration of the period of grace. The evi- 
dence justified the master in finding thax the 
defendant had not waived the prompt payment 
of premiums and that by reason of the failure 
to pay promptly the policy had lapsed. 
Defendant also claimed that there was an in- 
consistency between the rider and the language 
of the policy concerning exercise of option for 
extended insurance. Held, that the rider must 
be construed in connection with the policy it- 
self, so as to carry out the intent of the parties. 
Where two constructions are obtainable, the 
one most favorable to the insured will be 


~ 


Trseureance Decisions 


By Joseph @. Seller of the New York Bar 


adopted. But where the written and printed 
portions can be harmonized by any reasonable 
construction, that construction will be adopted 
because it cannot be assumed that the parties 
intended to insert inconsistent provisions in 
their policy. There is no real conflict between 
the rider and the policy and judgment of the 
Appellate Court will be reversed. 

Old Colony Life Ins. Co. vs. Hickman 
(Supreme Court of Illinois), 146 N. E. Rep. 


‘ 
132. 


BENEFIT 


Burden of proof put on beneficiary to 
establish that insured had no illness since 
date of policy. Statute relating to misrepre- 
sentation in negotiation of contracts does not 
apply to revival after lapse. False statement 
in application defeats recovery. 

The policy lapsed because of insured’s de- 
fault in payment of premium due September 
22, 1920, and a personal application for rein- 
statement without medical examination was 
made by the insured on November 6, 1920. This 
application provided for answers to tne fol- 
lowing questions: 1. What illnesses, diseases, 

have you had during the past 
“The insured answered “none.” 2. 


injuries, etc., 
five vears? 

State every physician who has prescribed for 
or treated you in the past five years? He re- 
Various witnesses thereafter 


plied, “none.” 
testified that the insured’s health began to be 
affected in June, 1921, and that the immediate 
cause of his death was heart failure. 

Held, that the above statements made by the 
defendant are not true. The insured did con- 
sult a physician and was suffering from heart 
trouble before the application for reinstate- 
ment was signed. 

A provision of the Massachusetts statutes 
which provides in substance that no misrepre- 
sentation or warranty made in the negotiations 
of a policy of life insurance shall defeat the 
policy unless the misrepresentation was made 
with intent to deceive, or unless the matter 
misrepresented or made a warranty increased 
the risk of loss does not apply to the facts! of 
this case. The statute does not apply to an 
application for a reinstatement—it refers only 
to date of issuance of the policy. 

As the insured failed to comply with the 
conditions precedent named in the application, 
the policy was not revived and plaintiff cannot 
recover. 

Judgment is to be entered for defendant. 

Clark vs. Life’ Ins. Co. of New York 
(Supreme Jud. Ct. of Mass.), 146 N. E. Rep 
43. 


FIRE 
Insurer held not liable on a policy of fire 
insurance when check given for cash premium 
was dishonored. Statement in letter notify- 
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ing insured of dishonor of check that “policies 
will become null and void five days from 
receipt by you of this notice” held not bind- 
ing, because made without consideration. 

The appellee insured the appellant for one 
year against loss or damage by fire, not to ex- 
ceed $1500, to a stock of merchandise. The 
premium was $38.25 and was paid by check of 
the appellant. The check was deposited, was 
presented in the usual course of business and 
was dishonored, and returned to the appellee 
marked, “insufficient funds.” 

The company then immediately wrote to the 
insured, notifying him of the dishonor of the 
check, asking him to return the policies and 

“These poli- 
five days from 
the receipt by you of this notice. Before this 
letter reached the insured the property burned. 
Meanwhile, the company made no attempt to 
collect the check and took no steps to hold the 
insured liable for the amount of the premium 
under the policy of insurance. Held, that the 
entire contract failed when the check proved 
The check was accepted not as evi- 
dence of debt but as cash. The case is no dif- 
ferent than if the insured had paid his pre- 
mium in counterfeit bills. 

The five day provision in the policy for can- 
cellation was no doubt in the mind of the 
appellee’s agent when he wr 
the policy would be void within 
at most, this can only be interpreted as a 
promise upon the part of the 


also advising him as follows: 
cies will become null and void 


worthless. 


4 + 


the letter that 
five days. But 








gratuitous 
appellee to keep the property insured. The 
promise was not supported hy consideration and 
consequently the insurer was not bound. 

Judgment for the company affirmed. 

Rathf vs. St. Paul Fire & Marine Ins. Co. 
(Ct. of Appeals of Kentucky), 260 Southwest 
Rep. 546. ; 


FIRE 


Insured claiming waiver must show that 
insurer knew facts entitling it to forfeiture. 
A waiver of forfeiture as to known ground 
is No waiver as to unknown grounds. 

Defendants in error filed suit against the in- 
surance company to recover on a fire insurance 
feedstuff in the 


} 


policy insuring grain and 
amount 
machinery in the sum of 
longed to the insured. 

The evidence established that there had been 
a transfer of an interest in the partnership 
business which would have prevented a recov- 
ery by the insured unless the company had 
vaived the breach. also evidence 
that none of the requirements of the record 
warranty clause in the policy had been com- 
plied with. These provisions required the in- 
sured: 1. To take a complete itemized in- 
ventory of stock once a vear. 2. To make 


of $1100 and fixed and movable 


$1400. which be- 


There was 
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Prominent Agents and Brokers 





Actuarial 


Actuarial 








——$__ 





LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam 





COPELAND and COTHRAN 
CONSULTING ACTUARIES 








F. M. SPEAKMAN, C.P,A, 
CONSULTING ACTUARY 























National City Bank Bldg., WACO, TEXAS 














Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 





FREDERIC S. WITHINGTON 


P.A.1.A. 


CONSULTING ACTUARY 


Midland Life Building 
Armour Biv4. & Main St., Kansas City, Mo. 





8 BROAD STREET NEW YORK 

















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 











Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service” 
10 So. La Salle St. Chicago, III. 
References Covering Past 23 Years 








mobile — N — Hartford Mi cae — 
Puch i , stoned iin gala Southeastern Trust Building BURNS & SPEAKMAN, Certified Public Accountants 
ovr BROKERS’ LINES SOLICITED ATLANTA, GEORGIA | THE BOURSE PHILADELPHIA 
ABB LANDIS 
A. SIGTENHORST Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Actuarie! CONSULTING ACTUARY Associate Actuary 


WASHINGTON, D, C. 


NASHVILLE, 
10 Jackson Place, N. W. TENNESSEE 


Independent Life Bullding 








a 











SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 














L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 























Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial, Statistical and Accounti 
Service in All Branches of Insurance an 
for Pension : Systems and 
Reorganization. 


78 Fulton Street 





New York 


JAMES H. WASHBURN, F. A. I A. 
ONSULTING ACTUAR 
—_ iti Intermediate 
Gree pee and Special Classes 
RKMEN’S COMPENSATION 
Expert hiien on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


65 BROADWAY NEW YORK CITY 








. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 


Workmen's Compensation 1600 Bankers’ Trust Bids. 
































DONALD F. CAMPBELL 


CONSULTING ACTUARY 


16@ Ne. LA SALLE ST. Telephone State 7298 
CHICAGO 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 


























FRANK J. AAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bidg. Indianapolis, Ind. 
Hubbell Building Des Moines, lowa 











T. J. MCCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 








moi. Philadelphia 
Statisticians 
Underwriters 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing 

We are also a to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 
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and keep a set of books which shall clearly and 
™ ly present a complete record of all busi- 
j 3. The assured will keep 


ness transacted. 3. 
and preserve all inventories of stock taken 
‘ ‘ 


during current year and all books for present 
and preceding years. 

The adjuster after knowledge of the transter 
of the interest in the partnership, asked the in- 
sured to give him further information about 
the loss and declared that it was his intention 
to pay the insured according to his loss. There 
was no evidence, however, to show that either 
the adjuster or the insurance company knew 
that sections 1 and 2 of the record warranty 
clause had not been complied with. 

Held, that a waiver by or an estoppel of the 
company in regard to one ground for for- 
feiture of the policy would not estop it from 
setting up other violations of the policy of 
which it was ignorant at the time. 

Judgments reformed to allow recovery only 
for the loss of the machinery. 

German-Alliance Ins. Co. vs. Fort Worth 
Grain & Elevator Co. (Comm. of Appeals of 
Texas), 2690 S. W. Rep. 430. 


plain 


California Insurance Directory Issued 


Nearly 800 pages are contained in the 1925 
edition of the California Insurance Directory, 
just published by the Underwriters’ Report. 
Because of the tremendous increase in the 
number of licensed agents and brokers in Cali- 
fornia, it was found advisable to issue the 
1925 edition in two volumes, covering North- 
ern and Southern California, respectively. As 
in previous editions, the book contains a coin- 
plete list of licensed agents with the companies 
they represent, arranged alphabetically by 
towns: fire protection, population, etc., data 
for each town; lists of general agents at San 
Francisco and Los Angeles, tables showing the 
insurance transacted in California over the past 
five years, etc. The California Insurance 
Directory is priced at $6 per volume. 


General Reinsurance Corporation 
Progressing 

In the first quarter of 1925 the General Re- 
insurance Corporation of New York made fine 
progress, as is shown by its financial statement 
as of March 31, 1925. In the three months 
from the beginning of the year it increased its 
assets about $214,000, and added more than 
$51,000 to its surplus. Its statement, March 
31, shows assets of $5,496,005, with a surplus 
to treatyholders of $2,197,976 (including 
$1,000,000 capital), after providing for all 
liabilities, including a loss reserve of $2,28r,- 
782, an unearned premium reserve of $810,226, 
and a voluntary contingent reserve of $100,000. 


More Offices 


Greene & Hurd, counselors-at-law, of this 
city, have moved their offices to 52 Broadway. 
Francis R., Stoddard, former Superintendent 
of Insurance of New York, is a member of 
the firm. 


CHAMBER OF COMMERCE PROGRAM 
James A. Beha to Deliver Main Address 


Wasuincton, D. C., May 9.—A program 
of national interest, containing many matters 
of importance to the insurance industry, has 
been arranged by the United States Chamber 
of Commerce for its thirteenth annual meeting, 
to be held in Washington, May 19 to 22. 

The meeting of the insurance sections will 
be in the form of a luncheon at 1 o’clock May 
21 in the small ball room of the New Willard 
Hotel. H. A. Smith, president of the National 
Fire Company of Hartford, chairman of the 
advisory conmittee of the chamber, will serve 
as chairman and will report on insurance ser- 
vice during 1924. The greater part of the 
session will be devoted to a discussion of the 
responsibilities of policyholders, and there will 
also be some consideration of the adjustment 
of marine insurance losses and of such other 
matters as may be brought up by the delegates 
present. 

The main addresses will be “Life Insurance 
and Health Conservation,” by James A. Beha, 
New York State Insurance Commissioner : 
“Casualty Insurance and Accident Prevention,” 
by George Wells, Jr., Minnesota Insurance 
Commissioner, and “Fire Insurance and Fire 
Prevention,” by Stacey Wade, North Carolina 
Insurance Commissioner. 

The luncheon meeting of the Civic Develop- 
ment group, on May 20, will also be of inter- 
est to the insurance fraternity, as will the 
finance luncheon meeting on the same day. At 
the latter will be discussed the Federal Re- 
serve System from the viewpoint of the banker, 
the business man, the governor of the Federal 
Reserve Board, and the Federal Reserve 
agent. 

Foreign at <a 
luncheon meeting on May 21, will include con- 


Commerce, to be discussed 


sideration of our participation in foreign trade, 
of interest to marine companies. 

The dedication of the chamber’s new head- 
auarters will be held in the evening of May 20, 
with aiddresses by Richard F. Grant, president 
of the organization: Chief Justice William 
Howard Taft of the United States Supreme 
Court, and other prominent men. 





Friends of S. Y. Tupper, of Atlanta, who 
may not know of his serious illness, will be 
sorry to learn thereof. Mr. Tupper has long 
been a prominent figure in fire underwriting 
in the South, having been for many years 
manager of the Southern department of the 
Queen Insurance Company of America, New 
York. He has always been active in organ- 
ization affairs, particularly in the old South- 
Eastern Tariff Association, and the present 
South-Eastern Underwriters Association. Mr. 
Tupper enjoys the high esteem of a host of 
friends, both within and outside of the insur- 
ance business, who sincerely sympathize with 
him in his illness. 

Holger deRoode, who admits and even ad- 
vertises that his Chicago agency was estab- 
lished in 1869, was in New York last week. 
where he had gone to see his daughter off for 
Europe. The passing years touch Mr. deRoode 
lightly, and it is difficult to realize that he is 
one of those who can recollect the events at- 
tending the great Chicago fire of 1871; and his 
fit condition is attested by the fact that he re- 
cently passed a life insurance examination. 


29 


TO REORGANIZE DEPARTMENT 
Pennsylvania Bill Will Give Commissioner 
Much More Adequate Facilities 
PHiLApELPHtA, Pa., May 9.—A complete re- 
organization of the Insurance Department of 
Pennsylvania is expected following the sign- 
ing by Governor Pinchot of a bill passed by 
the Pennsylvania Legislature just a short time 
previous. This measure would give to the de- 
partment an appropriation of $175,000 with 
which to administer its affairs during the next 
succeeding years. Heretofore any appropria- 
tion made for the department was taken from 
the general fund of the State Treasury. Un- 
der the bill, which became a law when the 
governor affixed his signature to it, the depart- 
ment is entitled to $175,000, to be taken from 
its own revenues received from broker and 

agents’ licenses. 

For many years the Pennsylvania Insurance 
Department has been run without adequate 
working funds and insurance men from every 
quarter of the State are expressing their 
sincere gratitude for Governor Pinchot’s very 
commendable action. 

When the reorganization program for the 
department is undertaken, it is expected the 
governor will insist that those who may be ap- 
pointed to places of responsibility have proper 
qualifications and probably previous insurance 
experience. To bring the other departments of 
the State government up to their high stand- 
ard the governor has personally looked into the 
qualifications of many appointees and where 
fitness to capably handle the work devolving 
upon them was doubted, others more competent 
were assigned to the work. 

Companion Bill to Massachusetts Com- 
pulsory Auto Measure 

Boston, Mass., May 12.—The compulsory 
automobile insurance bill passed in this State 
and noted in last week’s issue of THe Sprc- 
TATOR, has a companion measure which calls 
for an investigation, by the insurance depart- 
ment, of the rates charged by- the insurance 
companies, which will be requested to furnish 
data relative to their method of arrival at a 
given rate for the business. 

The companies, under this companion bill, 
will have the right of appeal to the courts 
after the Insurance Commissioner has made 
his report, providing that they see fit to take 
this step. It is said that a reduction in the 
acquisition cost is inevitable. 





Calculating 
Machine 


Saxonia, 16 figures in product, for 
multiplication, subtraction and 
division. In first-class condition. 
Sample machine. Price $150. Ad- 
dress S. D. Kirk, care ‘THE 
SPECTATOR. 
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= ly Premium plan. 


“O.G L. BUILDING. 


Same Rates for Males and Females. 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 


Double Indemnity and Monthly Disability Income features for | } LL | | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
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to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 























A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, “I am the Peoria Life Agent.”” Through its 
policy of “Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
after receipt of proofs—often delivered before the 
funeral. 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and ‘‘Policy- 
holders’ Month.” 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious ‘Service 
to Policyholders”’ is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 











THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHT Y-TWO YEARS of prosperous 
and successful business. It has passed through 
panics, pestilence and wars unharmed, and to-day, 
as a result of eight decades of endeavor, offers financial 
strength, reputation, magnitude, leadership, and life 
insurance service. 


Those considering life insurance as 
a profession are invited to apply to 





The Mutual Life Insurance Co. 


of New York 


34 Nassau Street New York 
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J. Elliot Hall Canvasses a Prospect for Income Insurance 


J. Elliot Hall, general agent in New York 
for the Penn Mutual Life Insurance Company, 
gave one of the cleverest exhibition canvasses 
ever seen at a meeting of the New York Life 
Underwriters Association last Tuesdzy even- 
ing. His “prospect” (George S. Morrissey) 
was picked without any previous knowledge 
by Mr. Hall of who he was to be. Mr. Hall 
announced that his method is to build a case 
against a prospect and then use his own state- 
ment against him. His first move is to ask 
for a piece of paper (in this case a black- 
board), upon which he records the prospect’s 
answers to his questions. 

Mr. Morrissey proved a stubborn prospect, 
producing all the objections to a canvass which 
only an experienced agent can. Mr. Hall 
proved himself clever, if not altogether agree- 
able, in his answers. At the beginning of the 
canvass he said that he would say everything 
to a real prospect that he would say to Mr. 
Morrissey, leaving many to wonder if he really 
would. 

The striking thing about Mr. Hall’s canvass 
was the directness of his method—he never 
allowed the prospect to deter him from his 
method of explanation for anything, although 
several times he bordered on the impolite in 
order to do so. 

Mr. Hall’s first concern was to force his 
Prospect to admit that his insurance was in- 
adequate for the actual needs of his family. 
The prospect refused to fully admit this, say- 
ing that his interest in his business would be 
sufficient safeguard over his insurance estate. 
Mr. Hall immediately pointed out the case of 
the Brooklyn National baseball team, which 
lost three of its chief executives in less than 
J month recently and turned the incident in 
his own favor by asking the prospect what he 
would think of a proposition which, for $50 
@ month, would guarantee his wife and family 
an income for life of $100 per month. From 


that point on the canvass was largely a mat- 
ter of figures, Mr. Hall having on his tongue’s 
end a mass of figures showing the investment 
of the prospect and the returns therefrom. 
With each succeeding series of figures he 
forced his prospect into further admissions of 
the merit of the preposition as a whole until, 
finally, the latter was brought to the point of 
believing it to be too good to be true and said 
so in no uncertain language. This was Mr. 
Hall’s moment, for he at once produced new 
figures showing its soundness from an actu- 
arial standpoint. He then-showed the prospect 
what he might expect in the way of cash 
values and returns in case of total and perma- 
nent disability, having previously refused to 
do so despite frequent questions from the 
prospect. 

The interview was very cleverly wound up 
by Mr. Hall’s leading the prospect into a bet 
that he could not pass a physical examination, 
whereat the former promised to have a phy- 
sician on the scene in the morning and retired 
at once. 

The canvass was replete with ways and 
means for a strong will to overcome a weak 
one, and caused a great deal of discussion after 
the meeting was over. Everyone, however, 
seemed to feel that they had gotten an idea. 
which was undoubtedly the end that Mr. Hall 
was striving for. 

Journal of the Chartered Insurance 

Institute 

Volume XXVIT of the Journal of the Char- 
tered Insurance Institute (1921), has been is- 
sued by Charles and Edwin Layton. This vol- 
ume embraces over 300 pages, and includes lists 
of officers and members, both fellows and 
associates; examiners: 
accounts; data concerning affiliated organiza- 
tions; colonial institutes, and the proceedings 
of the twenty-eighth annual conference (the 
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subscribing officers: 


thirteenth of the Chartered Insurance Insti- 
tute), which was held in Bristol, June 13, 1924. 
The book also contains the charter, by-laws, 


etc. 


the ‘ate: Accident Insurance in France, 
by H. C. Wellman: A Brief Survey of Fire 
Insurance Practice in South America, by F. 
J. Williams; The Standard Policy and Condi- 
tions, by W. W. Otter-Barry: Riot and Civil 
Commotion, by S. C. Mathews: Combustion, 
by A. M. Cameron, B. Sc.. F.I.C.: Signif- 
icance of the Newer Methods of Diagnosing 
Disease, by W. Allen, M.B.. C.M.: The Rules 
of the Road in the Operation of Motor, by 
Thomas N. Phelan, K.C.. LL.D.: Some of 
the Legal Aspects of Public Liability Insur- 
ance, by J. B. Welson, LL.M.. F.C.I.L; 
Credit or Insolvency Insurance, by Norman M. 
Walker: The Law on Negligence. by H. S. 
Lane: Some Notes on Consequential Loss In- 
surance, by H. D. Giddy: Insurances on Goods 
in Trust, by Lt. Col. C. Buckle. C.B.E. The 
Examination Results in 1924. and an index to 
Volumes I to XXVIII, inclusive are also given. 
The Journal sells at $4.75 per copy. and may 
he ordered through The Spectator Company. 

A set of the Journal of the Chartered In- 
Institute, complete from Volume HI 
vailable and may 
Those 


surance 
to Volume XXVII is now « 
be obtained at an attractive price. 
whose sets of the Journal are incomplete may 
be able to obtain missing volumes, as The 
Spectator Company has odd copies of nearly 
all the volumes from XIII to XXVII. Those 
interested may learn the particulars by writ- 
ing to The Spectator Company. 


—G. M. Nettleship, of Los igeles. Cal.. who is 
an “insurance counselor.’’ with pce & Ransom 
Company, Inc., and represents the International Life 
of St. Louis, has had some convincing advertisements 
in the local papers. They point the way to the proper 
protection of the family. and are so worded and dis- 


played as to be sure to attract attention. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








HOW ONE SUCCESSFUL AGENT 
WORKS 
Methods of Gaining Profit by Use of 
Prominent Patrons of Life 
Insurance 


The book entitled Prominent Patrons of 
Life Insurance, published by The Spectator 
Company, the latest edition of which embraces 
the names of some 12,000 men and women who 
carry amounts of life insurance ranging from 
$50,000 to $4,500,000, has long been recognized 
as a valuable aid for agents. 
rally has his own characteristic ways of using 
this and other helpful literature, but it may 
be of assistance to some agents, who have not 
fully appreciated the usefulness of this book, 
to tell how one representative of a big life in- 
surance company utilizes it to his profit. 

Aaron L. Fischer, district manager for the 
Mutual Life of New York, with headquarters 
at Bradford, Pa., but who travels extensively 
through the country, states that 
Patrons is his best canvassing document. He 
finds that a copy of Prominent Patrons affords 
him an easy entree to a man who is listed in 
the book. He shows the book to his prospect, 
pointing out to the latter the place or places 
where he is listed therein, and the amount or 
amounts given as representing the life insur- 
It may be, 
the prospect solicited has written a letter em- 
bodying his sentiments on life insurance, which 
is also printed in the book, and this is pointed 
out by the agent. The latter drects 
to other policyholders in the same town or 
elsewhere who may carry larger amounts of 
than the prospect. Aside 
from emphasizing the usefulness of life in- 
surance, the comparison which is naturally 
ntade also may appeal to the self-esteem of the 
prospect, who thus is made to realize that his 
insurance falls below that of other men whom 
he knows, and perhaps desires to emulate. 

If a prospect is particularly interested in 
the book mentioned, and is desirous of keep- 
ing permanently the record of insurance shown 
therein, the agent may present him with a 
copy of Prominent Patrons. 

Another use which he makes of the book is 
to influence the son or sons of a man who is 
listed in it as carrying a considerable sum of 


Each one natu- 


Prominent 


ance which he carries. also, that 


attention 


insurance present 


life insurance, and frequently the son may out- 
do the father in the amount of insurance pur- 
chased. 

Mr. Fischer also utilizes the book in showing 
it to men who are not already listed in it, and 
offers, if their insurance reaches a point which 
warrants its inclusion of their names in the 
book, to send it in to the publishers with the 
amount of insurance carried. Similarly, if a 
man is listed in the book, but his amount of 
insurance has changed, he offers to communti- 
cate with the publishers so as to have the 
amount corrected for the next edition of the 
book. 

This very successful agent, who travels con- 
siderably and writes large policies in various 
parts of the country, finds that most men who 
carry considerable lines of life insurance like 
to have their names listed in Prominent 
Patrons of Life Insurance, feeling that it 
gives them an additional standing among the 
solid men of their respective communities. 

Other agents might well draw a lesson from 
the experiences of the gentleman referred to, 
who finds that with the assistance of Promi- 
nent Patrons of Life Insurance he can write 
a very considerable amount of new business 
yearly. 


The Growth of Life Insurance 


There could be no better omen for the year 
than the fact that during the first three months 
life insurance policies were taken out in the 
sum of two billion, four hundred and twenty- 
one million dollars. This record of American 
thrift and thoughtfulness exceeds that for the 
corresponding period of 19024 by 11 per cent. 
In January of this year the new policies 
amounted to seven hundred and fifty-three mil- 
lion nine hundred and fourteen thousand dol- 
lars; in February, to seven hundred and sev- 
enty-three million, one hundred and forty-eight 
thousand; and in March, to eight hundred and 
ninety-four million, three hundred and _ ninety- 
nine thousand—a progressive increase witness- 
ing to good times as well as to good purposes. 

The new insurance written during the cur- 
rent year’s first quarter is almost a billion dol- 
lars above the total amount in force in 1880. 
In this wonderful growth may be read much 


oe 


T hursday 


of America’s happiest history. A growth jt 7 
of ideals, no less than of resources, For nil. 
lions gf persons to-day life insurance jg not 
only a protection, not only an investment, not 
only a business asset, though undoubtedly jt is 
all these; but it is an opportunity for the ex. 
pression of their hearts’ highest Promptings 
and for bringing noble visions to pass, Homes 
thus are fortified, colleges endowed, philan. 
thropies vouchsafed, and the earth-pilgrim of 
a few score years enabled to live through yp. 
numbered generations in lives made fairer by 
his faith—The Atlanta Journal. 


Birth Rate Higher and Death Rate Lower 


The Bureau of the Census of the Depart. 
ment of Commerce announces that the birt) 
rate in 16 of the 25 States for which figure 
have been returned has experienced a slight 
increase in 1924 over that of 1923. Death 
rates for 1924 declined from those of 1923 in 
23 of the 29 States used as a comparison for 
both years. These changes have been effected 
in the urban as well as the rural districts. The 
highest 1924 death rate (22.1 per 1000 popula 
tion) is shown for the urban districts of 
Mississippi and the lowest (6.5) for the rural 
districts of Montana. Infant mortality rates 
for 1924 are generally lower than those of 
1923, as only 3 of the 25 States show higher 
rates The highest 192 
rate (121.6) appears for the urban districts of 
South Carolina and the lowest (51) for the 
rural districts of Nebraska. 


for the past year. 
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LIFE 
Our Appalling Cancer Record for 1924 
(Continued from page 3) 


apparently abnormal rate of San Francisco 
which was then 150 per 100,000. The present 
investigation gives the following rates for 
cities which exceed this amount. Boston, 151.6; 
Concord, N. H., 160.0; Los Angeles, 154.6; 
San Diego, 208.3; San Francisco, 166.4; Spo- 
kane, 159.5. I question if in the entire history 
of mortality investigations a more startling 
statement regarding a single disease has ever 
on presented. All of these cities show an 
increase during 1924 compared with the pre- 
vious year. Yet in each and every one of 
these cities, surgical and medical facilities are 
of the best. The truth about the matter is 
that most of the cancer cases continue to reach 
the surgeon when in an inoperable condition. 
To this extent the campaign for the educa- 
tion of the public and the medical profession 
has failed of its purpose. Leaflets and pam- 
phlets or newspaper articles are useful but in- 
adequate. The spoken word is decidedly more 
effective. It is to be hoped that a renewed 
effort will be made to reach a much larger 
audience and to drive home the most funda- 
mental of all cancer lessons that in the earliest 
qualified treatment lies the only hope for a 
cure, 


In recognition of the seriousness of the 
situation and the imperative need for new 
knowledge useful for educational purposes, I 
initiated the cancer survey of San Francisco, 
which has been made to include a number of 
other cities, particularly Boston, Albany, Buf- 
falo, Chicago, New Orleans, Oakland, etc. 
The survey at the present time is considering 
some 20,000 death certificates which are being 
subjected to critical analysis and tabulated in 
a uniform manner for purposes of comparison. 
The investigation includes all of the facts re- 
vealed by death certificates which are generally 
considered only in part in the local reports of 
the board of health. Of these the most im- 
portant is the known duration of the disease 
which for San Francisco, 1920-23, has been 
found to be 1.5 years for both sexes, or 1.3 
for males and 1.7 for females. The average 
age at death for both sexes was 57.6 years, 
for males 58.2 years and for females 56.9 years. 
Both the average at death and the average 
known duration of the disease are considerably 
affected by the special organs and parts in- 
vaded by the cancerous process. For illustra- 
tion, for cancer of the tongue, the average 
duration for males was 13.4 months, but for 
cancer of the jaw it was 15.5. For cancer of 
the oesophagus the average duration was 9.5 
months; for cancer of the stomach, 14.9 
months; cancer of the liver, 14.12 months; 
cancer of the intestines, 15.¢ months; cancer 
of the rectum, 16.6 months; cancer of the 
lungs and pleura, 10.1 months; cancer of the 
Pancreas, 8.9 months: cancer of the kidneys, 
20.8 months; cancer of the prostate, 27.7 
months; cancer of the bladder, 27.2 months, 
and cancer of the bones, 13.0 months. For 
females the important figures are as follows: 
Cancer of the stomach, 15.5 months; cancer 
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of the liver, 14.4 months; cancer of the in- 
testines, 14.6 months; cancer of the rectum, 
23.9 months; cancer of the uterus, 22.3 
months; cancer of the breast, 29.8 months; 
cancer of the lungs and pleura, 19.6 months; 
cancer of the pancreas, 12.9 months; cancer 
of the kidneys, 10.6 months; cancer of the 
bladder, 12.8 mcnths, and cancer of the bones, 
15.5 months. These statistics, which cover in 
most cases a sufficient number of deaths, are 
clearly suggestive of the unjustifiable delay in 
qualified cancer treatment when there is still 
a reasonable hope for a successful operation, 
for over one-half of the cases were operated 
upon previous to death but to no purpose and 
over one-half the deaths occurred in a hos- 
pital. 
TABLE 1.—CANCER IN TWENTY-THREE 
AMERICAN CITIES, 1906-1924 


Deaths Death 
From Rate Per 
City Population Cancer 100,000 

i ak cedres'es bee 14,178,628 10,569 74.5 
WUGE Sh cw asiensceucae 14,572,757 11,201 76.9 
re ee rer 14,996,886 11,499 76.8 
RONiae ocr cnaremnes 15,361,015 12,451 81.1 
WEN oo Keicbeccaene 15,755,127 13,034 82.7 
ot ee . 16,148,512 13,449 83.3 
Po rer ere o< 16,531,898 14,205 85.9 
Rd as nacre ae “ae 16,935,283 15,152 89.5 
D1 er ceri 17,328,669 15,654 90.3 
po) NEN ieee re 17,722,054 16,040 90.5 
Qiks bss bre canwe 18,115,440 16,729 92.3 
OE 5 Gi. 6 dele ears eraa 18,508,825 17,417 94.1 
DS + cnebacwewes 18,902,211 17,926 94.8 
Wa ciccacen sa 19,295,596 18,670 96.8 
Wie acae, 3-0 brereccrmes ate 19,688,582 19,442 98.7 
RGROR SS caveats 20,071,967 20,295 101.1 
RO et okiss dawenes 20,455,352 21,258 103.9 
eee 20,889,737 2,616 108.5 
PO ere 21,223,822 23,830 112.3 


It is often said that we know nothing new 
about cancer and that nothing much of value 
can be learned until the so-called “cause” of 
cancer is discovered. Nothing could be more 
absurd or misleading. We not only know 
more about cancer than formerly, but we know 
enough about causative factors and pre-can- 
cerous conditions which if taken properly into 
account would aid enormously in the success- 
ful treatment of the disease. We certainly 
know definitely that as a general rule no treat- 
ment is likely to prove effective which does 
not remove the entire cancerous tissue at a 
stage of the disease before adjoining tissues 
or glands have become affected. We know 
absolutely that if such dissemination of can- 
cerous tissue has taken place the outlook for 
treatment is practically hopeless. We also 
know that certain cancerous organs and parts 
do not admit of early radical treatment. In 
other words, it is futile to deal with cancer 
as an entity, for each and every form of can- 
cer must be dealt with in its own way, having 
its own rate of growth and its own peculiar 
conditions demanding highly specialized con- 
sideration. We know enough about causes or 
factors to justify the definite statement that 
cancer is caused by irritation but varving 
widely in its nature. If the irritation does 
not take place a cancerous 
extremely rare. If the irritation is removed 
the outlook for successful treatment is in many 
cases decidedly hopeful. This particularly ap- 
plies to cancer of the skin, the mouth, the 
breast and the female generative organs and of 
the lower intestinal tract. 


development is 


It is only natural that there should be much 
question as to cancer being an infectious or a 
parasitical disease. The best qualified opinion 
throughout the world is practically in agree- 
ment that such, however, is not the case. The 
cancerous process may be induced by parasites 
as a source of irritation, but this would not 
make cancer a parasitical disease. Cancer, in 
brief, may be referred to as a process rather 
than a disease, just as fire is a process of 
combustion but the true natu.e of fire lies out- 
side of our comprehension. 

While much is known regarding cancer, in- 
finitely more is required to be known before 
we shall arrive at a full understanding of this 
most menacing element of destruction. There 
are those who make much of instances of can- 
cer occurrences in different members of the 





TABLE 2.—CANCER IN SIXTY-EIGHT AMERI- 
CAN CITIES, 1923 

Deaths Death 

From Rate Per 

City Population Cancer 100,000 
Baltimore ........ 795,690 981 123.3 
Bayentie .....-+- a 84,409 48 56.9 
HOMO ccc Sinccidee 776,307 1,151 148.3 
Bridgeport ....... 158,674 150 94.5 
Buffalo ..... we 536,574 589 109.8 
Cambridge ....... 111,524 159 142.6 
CHICMIG. co cecssnas 2,857,422 2 964 103.7 
(Koo 414,799 545 131.4 
Cleveland .cccaces 881,318 792 89.9 
Columbus .......- 257,033 , 290 112.8 
Concord, N. H.... 22,428 33 147.2 
DIGG a kee caees 165,471 123 74.3 
PR So ckscsctes 272,227 332 122.0 
PANNE Gane saceans 1,180,369 796 67.4 
Elizahetlhk «2.0200. 103,701 69 66.5 
GION cca aa cecse wrela 102,910 91 88.4 
Fall River .....«. 121,048 127 104.9 
Grand Rapids 146,664 135 92.0 
Hartford: ...c0s.-s 121 79.6 
Haverhill ........ 59 102.8 
po eer 37 60.5 
Indianapolis ...... 37 110.9 
Jacksonville ...... 81 78.1 
jersey City occ. 305 98.7 
LIG@QI sco ceensss 74 125.8 
Los Angeles ...... 873 130.5 
7 ae eee 124 107.7 
Manchester ....... 78 95.8 
Milwaukee ....... 490 82.1 
Minneapolis ...... 525 128.3 
MINE gies cae 62 97.9 
Nashvill€ ....<0.< 128 105.4 
ING@Wal 6 ccc sc nwee 406 92.6 
New Bedford 120 92.2 
New Haven ...... 181 104.7 
New Orleans 477 717.9 
NGWPOSE oc cicecsce 43 136.3 
NeW: <<. cccccece ae 120.1 
New Yor .cscc. 6,287 106.0 
Oakiand = ..<secucs 935 97.8 
PARE, occvecse as 35 51.6 
Pateset ..6 ccc cues 141 101.0 
Petersburg ....... 19 56.8 
Philadelphia ...... 2,234 116.3 
Pittsburgh ....... 556 91.4 
Providence ....... 326 134.3 
Vy ere 32 75.2 
Oe 54 150.5 
WRGMEINOD, So oo 5a claca 195 93.7 
Rochester ........ 336 103.9 
Oe Fo ere R68 107.8 
Ste Pe sceeckas 298 123.1 
SSMS 5 cise aeaaic'< 55 130.3 
Salt Lake City.... 138 108.3 
San Diego ....... 153 175.5 
San Francisco 842 156.8 
ee 70 78.0 
Seranigll oc c50<.<s 115 81.7 
Le ee 383 111.1 
Somerville ....... 76 76.9 
Seb cern waees 187 130.3 
Springfield, Ill. . 105 169.4 
Springfield, Mass... 149 103.4 
SPHIGUEE 5c cece 194 105.4 
WOON ce ccunvwexs 54 1038.2 
yp eee 105 82.4 
Washington, D. C.. 484 101.8 
Worcester ....csc- 206 107.4 
"ROD sancanes 26,895.868 28,698 107.0 


same family. This does not make cancer a 
family disease, any more than a number of 
deaths from tuberculosis in the same family 
constitutes evidence of heredity. It is quite 
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“BOP UP AGAIN AN ILL HANG 
ANOTHER SHINER ON YOU- 
YA BIG STIFF” 











During the first three months 
of this year 
our business has increased 25% 
over the same period 
of our “record year”, 1923, 
and 81%. over 1922. 

In a company with more than 
a billion dollars of business 
already in force 
such an increase 
means something. 
Among other things it means 
a tremendous increase 
in the earning capacity 
of those men who are so 
capably representing us 








He’s Sure Making ’Em Swell Up 


in the field. 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 
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PHILADELPHIA LIFE: 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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WANTED 


General Agents in Michigan Territories 


The Company......Old Line Legal Reserve 
Insurance in Force......... $160,000,000.00 
Policy Line.......... Complete and Modern 
Double Indemnity; Income Disability; 


Monthly Premiums; Non-Medical Applica- 
tions; Low Premium Rates; Registered Pol- 
icies. 


Home Office Co-Operation; 
Attractive Contracts 


Write Box 300 Care of THE SPECTATOR 
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possible that a cancerous predisposition may 
be inherited but such cases are not likely to 
he common. the experience as 
brought together in the present investigation 
clearly disproves the theory of cancer heredity 
Lessons drawn from animal 


Certainly 


in human beings. 
experimentation are hardly applicable to the 
human problem. Much, however, may be 
learned from a study of the rare occurrence 
of cancer in certain native races not in close 


contact with modern civilization. Cancer 
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North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 








A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN d 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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seems to be increasing everywhere in modern 
From all the world comes the 
evidence of cancer increasing while most other 
diseases of importance are decreasing. Cancer 
apparently is most 
habitually overnourished and in which the 
adult population, both men and women, is over- 
weight. It certainly is more than a mere co- 
incidence that among cancer patients carefully 
investigated the majority should be overweight 
and should admit to being habitually heavy 
eaters and particularly excessive consumers of 


urban life. 


common among _ races 


meat and sugar. This is, of course, not the 


whole of the story but is possibly an impor- 
tant part of it. It is also decidedly suggestive 
that the majority of cancer patients should 


TARE 3.—CANCER IN SITXTY-EIGHT AMERI 
CAN CITIES, 1924 

Deaths Death 

From Rate Pet 

City Population Cancer 190,000 
Baltimore: ....6-2: 813,365 1,014 327.7 
Lo Pe 86,596 53 61.2 
IOGION. este micas 784,378 1,189 151.6 
Bridgeport ....... 163,013 163 100.0 
AIR cs cae wean 545,088 618 113.4 
Cambridge «....... 112,047 165 147.3 
Cea oie cca Meee 2,900,484 3,177 199.5 
Cincitinati ..... 060s 418,671 514 122.8 
Cleveland: kis ccs 905,457 746 82.4 
Coltmbus. ....666 262,748 332 126.4 
Concord, N. H.... 22,496 36 160.0 
D2) a re 169,160 180 196.4 
RIGMGER cei cine ees 276,758 336 191.4 
PICERONE. (2 cco neces 1,233,692 889 (e 
Blizabeth) ...:s<scee 105,992 74 69.8 
WN Sebo haere 105,635 111 195.1 
Fall River ....... 121,209 149 114.7 
Grand Rapids a 149,244 150 100.5 
Hlaftiord  ecccccacs 155,892 132 84.7 
Faves ws csces 58,371 85 145.6 
GO) ee 61,472 57 199.0 
Indianapolis ...... 349,691 365 104.4 
Tacksonville ...... 107,178 93 86.2 
Tersey City ...... 312,202 336 107.6 
RSHEOME scscdaces 59,938 71 118.5 
T.os Angeles ..... 695,383 1,075 154.6 
CMO, | éacccccawsas 115,814 103 88.9 
Manchester ...... 82,299 S7 105.7 
Milwaukee ........% 495,789 $81 97.9 
Minneapolis ...... 417,505 550 131.7 
WERE, ce go wecele es 64,206 59 91.9 
NWaSRVINE ....cccece 122,320 134 199.5 
NWSE secs cess 445.585 403 90.4 
New Bedford ..... 132,719 89 67.1 
New Haven ...... 75,866 231 131.4 
New Orleans .... 409,566 197 122.3 
Newport? .:c sc ccus 31,875 36 112.9 
PRON. i bon ew cmee 48,948 65 132.8 
New?” Wot ¢scx2 6,023,019 6,557 108.9 
CVARIAGG © -ccceses 247,235 231 143.7 
La) oe ee 69,332 13 62.9 
PUA ob.ccccnes 140,757 161 114.4 
Petersburg ....... 24,140 20 56.6 
Philadelphia ...... 1,949,870 p Hien $ | 114.2 
Pittsburgh ....... 613,708 6429 101.9 
Providence ....... 244,205 317 129.8 
Lo) Caen aera eee 42,454 30 70.7 
CNBC ao sei orem 35,956 52 144.6 
Readin@  ...ccee0 113,279 98 66.5 
MOGHOMER coc cxsors 331,403 387 116.8 
Not ONS amie ec siece's 815,066 1.041 127.7 
SE AGE esc wucwes 244,203 347 142.1 
SHANI oo 0. or ace 3:40" 12.106 $1 74 
Salt T.ake City.... 130,018 128 W4 
Sal IMO coca 90,746 189 208.2 
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Spokane ...... < 105,337 168 159.5 
Springfield, Tll. .. 62.793 {8 70.4 
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Washington, D. C.. {86.184 536 110,29 
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suffer from chronic intestinal stasis and admit 
to the habitual use of purgatives and laxatives. 
Another suggestive feature of cancer patients 
is that more than one-fifth at least should ad- 
mit to suffering, having suffered from, 
chronic rheumatic affections. 


(Continued on page 37) 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 
Policyholders 


$40,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in force 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
a TENNESSEE, TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 


erence required. Write. 
A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 


Manhattan Life 


Insurance Co, 
of New York 











More Tekneek-—Being 


Letters of a Would-Be 


Life Insurance Agent to His Girl 


By H. L. Jones 





The “hero” of these letters is of a type 
that is fast becoming obsolete, there be- 
ing no room for such as he is in a busi- 
ness which now requires undoubted gifts 
of personality, ability and general knowl- 
edge. The accompanying letter its the 
tenth of a series which brings out in a 
novel manner the mistakes an agent can 
make. Companies or general agents that 
are interested are invited to write to the 
editor and if sufficient interest is shown 
they will be issued in booklet form— 
Epitor’s Norte. 











Dear Gladys: 

I won’t write no more poetry if it affects 
you like that. It will wear away after a bit. 
But it gives vou a good idea of the good work 
what’s done by a crowd that don’t get many 
thanks. 

Annie saw me crying when I left off my 
last letter, so I showed her the poem as I didn't 
want her to think it was) owing to the dirt the 
cashier gave me about the advance he wouldn't. 

She thought it extra. Asked me could [| 
write something about her. I told her she 
didn’t make me feel sad enough and the verses 
were for you. Loyal. I'm like that, Gladys. 

It’s nice of ma to send me her love. You 
say she thought the poem sad about the empty 
chair. She would be lots better off if your 
father’s chair was more empty than it is. No 
man can do much work if he sits and smokes 
in his chair. At home. 

I never wrote you for a week, because I 
was feeling a bit blue. The fellos is all 
pouring in business and the manager is going 
to have a whale of a birthday. With many 
happy returns. 

There is a lot of talk going on here about 
person-ality. This means you have got to be 
yourself and a bit of somebody else. Who is 
famous. Napoleon. He had person-ality and it 
helps you to do things you could never have 
done if you hadn’t been yourself, plus. You 
know what plus is, Gladys? 

Somehow I think my share towards the man- 
agers’ birthday would have been better if the 
correspondense coarse hadn’t been pulling off 
this person-ality stuff just now. At least I 
might have had more than just a one thousand 
case. 

You get all mixed up in this sycoalogical 
stuff. There’s two many things to think of all 
Specially if your risk is a stranger 
According to 


at once. 
or one of them cold canvasses. 
the profesor you must size up his nose and 
such. Quick. Which he does by drawing on 
his paper. Only he had some time to figure it 


out, or he couldn’t have drawn it, eh Gladys? 
It’s bad enough to pull out your manual to 
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a cold canvass, without having to sketch his 
face. 

The papers, this time in, say you should 
watch nostrils. A man with thin nostrils cap 
pick a thing up quick. While a man a pug noge 
ain't so smart. I wouldn’t try either set of 
nostrils by dropping a quarter on the pave. 
ment, Gladys. 

Anyway, my short time in insurance seems to 
say it’s not so much their noses as their 
tongues. The man with a thick nose says just 
as rotten things to you as a man with a nose 
like a fish-hook. And nostrils likewise. 

It also says a lot is owing to the colour of 
a person’s hair. Or his eyes. Suppose a man 
dies his hair, Gladys? ‘His person-ality is there 
under the die, and he won't take your policy 
because his hair has something on it. Not 
visible. 

Also his eyes, because it seems to me that 
the actuerries qught to have a casting vote and 
a man has to cease breathing some day ona 
actuerrial plan, whatever eyes or nose he’s 
got. 

Their noses die with them, so as to say, 
Gladys. And how can a fello’s nose influens 
his thinking, unless there’s something unpleas- 
ant around in the way of a smell? 

I gave the manager one for his birthday 
yesterday. It was only a thousand and I 
wasn't thinking of his birthday so much. It 
was the cash, which is very low, Gladys. 

But this fello I got was a worry owing to 
his face, which wasn’t as it should be by the 
papers the profesor sent me. If I was to have 
gone by this man’s nose and chin I would have 
been wrong. Same with his hair and his eyes. 
None of them agreed as told by the papers re- 
They all meant something diferent. 
When a man’s face is carrying on a quarrel 
like that with his brain, Gladys, you couldn't 
expect him to be able to make up his mind. 

So I had to do it for him and my person- 


ceived. 





The Providers 


Life Assurance 
Company 
Operates in Illinois, Ohio, 
Missouri and Michigan. 


Desires to secure a capable 
agency organizer. 
Salary and commission. 
Apply Home Office 
1530 N. Robey Street 
Chicago, III. 
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ality must have been strong to beat the com- 
bine his features had against insurance. 

I've known Gladys, with reseding 
chins what would make a mule look as easy 
as a school girl, for what is known as ob- 


fellos, 


stinacy. 

And I've seen fellos with big square chins 
like a collar or tobaco advert be as weak as 
anything, if it was reely for something good. 

A prohibishun country is no place, Gladys, to 
put men in with big strong chins. Square. 

Either the man deceives his chin, or his chin 
wins out and fails him. 

Will close with love. 

Your puzzled, 
HENRY. 


The Emergency of Sudden Death 
One of our New York city salesmen recently 
told us about his experience with a prosperaus 
contracting plumber who had no use for life 

insurance. 
“Mr. Smith.” 


for life insurance. 


our salesman said, “had no use 
He was very busy, and 
he was making money. I have known him a 
long time and have watched his progress over 
a number of years. Occasionally, I broached 
the subiect of life insurance to him, but he 
always laughed me off. 

““Anyway, he added one night, when I was 
calling on him and bringing up the subject of 
lite insurance again, ‘even if I did believe in 
insurance I couldn’t take it now. I’m making 
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money, I’ll admit, but I keep pretty well tied 
up in the banks on account of many jobs. No 
—you can’t write me. Don’t want it. Why, 
say, I’ve never been sick a day in my life! 
Life insurance is good all right and safe and 
all that, but I don’t need it.’ 

“You have the contract over in Brown’s 
new place, haven’t you?’ I asked. 


thinking 





“Ves? he answered with a smile 
of profits, probably. 

“Well,” I said, ‘suppose you died suddenly 
You've got your stuff over in 
If you shouldn't 


—say, to-night. 
the house ready to install. 
be here to pay wages and take care of your 
notes in the banks, could Mrs. Smith take care 
of the credit, take up the job and carry it 
through and make the profit? Or would she 
have to wait until your affairs were fixed up 
a bit? Would Brown stop building his house 
until she had got your affairs in shape or would 
some other plumber get the job for Brown 
and the bank? And wouldn’t some of your 
other jobs have to be taken up by—other con- 
tractors? You have jobs here and there all 
the time, and the banks are helping you be- 
cause of your known skill and because of your 
credit built on that skill and personal respon- 
sibility. How about your business if you 
should die suddenly?’ 

“Mr. Smith scratched his head and stared at 
me in silence for at least two minutes. ‘Say,’ 
he said, at length, in a tone of quiet emphasis, 
‘T never thought of that. Let’s see. May!’ 
(he called to Mrs. Smith, who was in the next 
room). His wife came in at once. ‘May,’ he 
said, ‘here’s Mr. Johnson in talking about in- 
surance again.’ He turned to me. ‘Go ahead 
and go over the idea, will you?’ 

“He needn't,’ declared Mrs. Smith. ‘I heard 
it.’ 

“Well, what do you say?’ 

“Mrs. Smith smiled and nodded. 

“T went away that night with this hard- 
boiled prospect’s good-sized application and his 
check for the first annual premium.” 

“Now, this possible enrergency in this case,” 
said the salesman to whom we refer, “is one 
that is a possibility—in one way or another— 
with all men in business. 

“There’s one other thing that this case im- 
pressed upon me,” remarked our visitor as he 
arose to leave; “it’s this: when women really 
understand what life insurance is and what it 
will do, it'll be a great day for life insurance.” 


—Points. 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,750,000. In- 
surance in force $115,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today. 


AGENCY DEPARTMENT 











Cancer Record 

(Concluded from page 36) 
tory diseases often met with are gall stones, 
gastric ulcers, appendicitis and diabetes. Of 
late the argument has been advanced that can- 
cer is more common in sections in which 
thyroid enlargement is of common occurrence. 
Never at any time in the past has so large 
an amount of qualified ability been devoted to 
cancer research as is the case at the present 
time. Considerable progress is being made but 
the problem is one of such enormous complexity 
that it requires the whole-hearted and well sup- 
ported co-operation of all modern agencies that 
can be brought to bear upon the ultimate solu- 
tion of all the questions that demand con- 
sideration. 





Rrcumonp, Va., May 9.—Bolling H. Handy, chair- 
man of the Industrial Commission of Virginia, has 
compiled a volume of the Commissions’ 1924 decisions. 
The book has just been issued. 








EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 














LIFE 


RECENT LIFE INSURANCE POLICIES 
Equitable of lowa and Missouri State Life 
Have New Contracts 


The Equitable Life Insurance Company of 
Towa, Des Moines, has announced a number of 
changes in contracts, rates and commissions 
as follows: 

(1) First year and renewal commissions will 
be allowed on the disability and double in- 
demnity premiums and on five-year term poli- 
cies. Slight reduction will be made on first 
year commissions on a few plans. 

(2) No reduction will be made in the first 
year commission on ages 56 to 60, inclusive, 
nor on surplus line business up to and includ- 
ing $100,000. 

(3) The premiums for disability and double 
indemnity benefits will be slightly increased. 

(4) The disability income payable to a dis- 
abled insured holding endowment or term to 
sixty-five policies will continue to be paid 
after the maturity or expiry of the policies 
so long as the insured continues to be totally 
disabled. : 

Total and permanent disability or accidental 
death entitling to double indemnity benefit 
must occur before age 60 on all policies. This 
will affect the income endowment policy. 

(5) Participating policies issued on and 
after May 1 will continue to share in the 
profits of the company after the insured is in 
receipt of disability benefits. 

(6) The clause providing for change to a 
higher priced plan has been eliminated from 
the policies. Such change will, nevertheless be 
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made ii desired by the policyholder. 

(7) A new option has been added to the 
options of settlement providing for the period- 
ical payment of a specified amount until the 
proceeds together with interest are exhausted. 

(8) A new policy on the 10-year term plan 
wih annual dividends and waiver of pre- 
mium in event of disability and with double 
indemnity has been added to our present list 
of policies. The minimum amount for which 
this policy will be issued is $2000. 

(9) Substandard policies will be issued on 
either the participating or non-participating 
plans. This change may have to be deferred 
for some days after May 1, as we are await- 
ing the approval of the insurance departments 
of the States in which we are doing business. 

(10) The provision for disability benefits 
may now be attached to policies issued with 
no such provision on the lives of unmarried 
women following a gainful occupation. 

(11) The makeup of the policy forms has 
heen changed and for all contracts is simi- 
lar to our present term to age 65 policy. 


Missourr Lire 

The Missouri State Life Insurance Com- 
pany of St. Louis, Mo., has put into affect a 
new program in policy contracts. The ordi- 
nary life, 10, 15 and 20-pay life will be with- 
drawn and replaced by corresponding policies 
endowment at age 85 years’ continuous pre- 
miums, 10, 15 and 20-pay. 

The limited payment policies will contain 
profit-sharing privileges after they are paid up. 


Thursday 


SECTION 


The 20-payment life guaranteed annual addi. 
tion and the 20-year endowment increased 
benefit policies are to be withdrawn. 

The company will also issue an ordinary life 
and 20-pay life economic protection policies t, 
be written for $2500 and more on preferres 
risks. 

The “economic protection” rates are equ 
to the American experience 314 per cent n¢ 
level premiums up to about age 36 years and 
materially lower than the company’s presen 
regular non-profit sharing rates at the olde 
ages. Cash values are not available until the 
end of the third policy year but are much 
higher than present values especially in the 
later years. 

The new five-year term non-par policies cay 
be converted at any time within five years, 

The company has thoroughly revised all its 
policy forms in the interest of clearness and 
simplicity. 

Sample rates on the company’s new non-par 
policies follow: 

Endowment Endowment 


Ordinary 20-Payment atAge85, at Age 8} 

ife, Life, Non-Partici- Non-Partici. 
Age Economic Economic pating pating 
Protection Protection Convertible Twenty 
Premiums = Premiums 
15 12.20 19,23 13.16 20.41 
20 13.48 20.72 14.55 99.45 
25 15.10 22.53 16.29 24.50 
30 17.19 24.71 18.56 26.97 
35 19.91 27.40 21.68 30.12 
45 29.72 36.53 31.94 39.52 
55 48.08 52.17 50.97 55,93 
65 80.84 83.01 84.04 84.04 


The Continental Life Insurance Company, St. 
Louis, has announced a new dividend scale for 1925 
to remain in effect until January 1, 1926. 








OF AMERICA 





and prosperity for the Company. 


For information concerning 


address: 


Home Office: 





The Guardian Life 
Insurance Company 


Established 1860 under the Laws of the State of New York 


These figures taken from the 65th Annual State- 
ment show that 1924 was another year of progress 


Paid-for Business, 1924............ $45,251,784.00 
Insurance in Force, Dec. 31, 1924. .250,179,130.00 
Admitted Assets. ..........605.0006 48,464,593.38 
SIRES MERPR ois 5 ccio\s-peicins @ccseee eee 42,524,200.53 
Surplus and Dividend Fund....... 5,940,392.85 
Paid to Policyholders and Their 

RRB MIPNCIMPBES 815 occ a isiseae sane ders 6,382,080.70 


Agency opportunities, 
T. LOUIS HANSEN, Vice-President | 


50 Union Square, New York 














MERICAN 
CENTRAL 


Insurance Co, 


HERBERT M. WOOLLEN 





LIFE 


INDIANAPOLIS 








Established 1899 





PRESIDENT 
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$10,000.00 a Year 


WE ARE PAYING THIS in earned commissions 
to men who never made half as much before. 

We can’t write the applications for you but we do 
give our agents unlimited scope to exercise their 
abilities in selling LOW COST INSURANCE for a 
good company. 

WE PAY INCREASED COMMISSIONS for 
increased volume, either personal or written through 
agents, and offer EVERY ENCOURAGEMENT to 
growth and development. 


You Deal Direct With the Home Office. 


UNRESTRICTED TERRITORY, 

VESTED RENEWALS, 

AUTOMATIC PROMOTION, 

OVERWRITING ON APPOINTMENTS, 

BONUS FOR $50,000 or $100,000 personal produc- 
tion, 


PERFECTED ENDOWMENTS TO SELL. 





These are some of the Advantages We Offer 
We Have Entered California. 


The Columbus Mutual Life Insurance Co. 


580 E. Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 














The Three Best Sellers in Life Insurance 


Graphically Portrayed 
A Group of Graphic Folders Strongly Emphasizing 
The Main Services Performed by Life Insurance 


I. TAKING HIS PLACE 


A folder graphically demonstrating the use of Life 
Insurance in general. 


II. ANTICIPATION 


A folder illustrating the results of Long Term En- 
dowment Insurance, and the sustaining benefit of a 
Monthly Income Policy. 


III. GUARANTEEING HIS EDUCATION 


A folder graphically demonstrating the value of 
Child’s Educational Endowment insurance. 
The policies of protection involved represent the 


THREE BEST SELLERS IN LIFE INSURANCE 


and are thus illustrated by Three Four-page Folders, 
each of them teaching a separate lesson. indicating 
the value of Life Insurance on special grounds. 


The leaflets, above mentioned, as a series, are 
valuable for companies and general agents to place 
in the hands of their agents as three serial canvassing 
documents, but may be circulated separately. 


These three graphic folders are now in press. Write 
for prices. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


















sales opportunities in this wealthy territory whereby | 
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The Gateway to the West— © 


Kansas City is truly the ‘‘Heart of America.” It 
is located in the center of a country onthe border 
between two great states, Missouri on the east and 
Kansas on the west. It is without question the nat- 
ural gateway to the great West and Southwest 
territory. The very nature of its position and the 
territory directly adjacent to it, with its unexcelled 
railroad facilities, offers to insurance men a wide 
range for development. The National Life Associa- 
tion with its popular form of low cost policies have 
desirable territories available, as will be noted from 
E the map above. Closest Home Office co-operation 
E is made possible through a branch office maintained 
: at Kansas City. Correspondence is invited as to 
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the salesman’s earning ability may be increased by ¢& 
selling more insurance to more people. 


Write the Home Office for further 
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Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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A Company 


of 


Individuality 


International Life Insurance Co. 


J 


.R. 
Ww. 


Individuality is the keynote to 
successful life insurance salesman- 
ship. The International Life rep- 
resentative never has the feeling 
that his company is either slow in 
giving him help in his daily work 
or unwilling to counsel with him. 


Every one of the agents of the 
International knows that his com- 
pany is truly a different organiza- 
tion. He feels the distinction of 
representing a company whose 
every act enhances his local posi- 
tion. Representation of as dis- 
tinctive a life insurance organiza- 
tion as the International is a 
worthy asset to every life insur- 
ance man. 


The Fastest Growing Companyjin 
the Mississippi Valley 


St. Louis, Missouri 


PAISLEY, President W.K. WHITFIELD, Vice Pres. 
F. GRANTGES, Vice Pres. and Gen’! Mer. Agents 


























OPENINGS AT 
Boise, Idaho 
Pocatello, Idaho 


“Poor Richard” Said— 


**All that glitters is not gold.’’ 
Promises and aor may be 
made to “glitter” —BU 
The real gold that an Agency contract puts 
into YOUR pants-pocket is the real measure 
of that contract. 
DURING 1924 THE RENEWAL 
INCOME PAID MINNESOTA 
MUTUAL AGENTS AVERAGED 


. For Agencies less than five years old $3,500. 





Rockford, Ill. 
Springfield, Ill. 
Fort Wayne, Ind. 
South Bend, Ind. 
Terre Haute, Ind. 
Burlington, lowa 
Davenport, lowa 
Mason City, lowa 
Pueblo, Colo. 
Louisville, Ky. 
Grand Rapids, Mich. 
Lincoln, Nebr. 
Billings, Mont. 
Great Falls, Mont. 
Helena, Mont. 
Missoula, Mont. 
Columbus, Ohio 
Dayton, Ohio 
Springfield, Ohio 
Toledo, Ohio 
Amarillo, Texas 
El Paso, Texas 
Houston, Texas 
Cheyenne, Wyo. 
Roanoke, Va. 


1 
2. For Agencies up to seven years old $6,000. 
3. For Agencies over Ten years old $25,000, 
REMEMBER THAT’S JUST RENEWALS! 
These men know how real gold glit- 
ters—and they know it paid them 
to get and keep an Agency contract 
that is right. 
On Agency Matters Address, 
Oo. J. LACY 
2nd Vice-President. 


The Minnesota Mutual Life 
Insurance Company 


Saint Paul—‘‘Where the Great North- 
west Begins.”’ 


The Minnesota Mutual Now a $107,000,000 
Company 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES FOR 
LIFE UNDERWRITERS 


LIFE INSURANCE 


1. What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur. 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the “‘strength of the everlasting 
hills.” This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. Price 
$1.50. 


2. How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


3. The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It givesa 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


4. The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 





One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 


plans. Price $3.50. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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FOUR YEARS YOUNG 
Our Business in 1924 


Gain 
Income $608,000. ..13+% 
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“tee since our organization start- 
New Home Office Under ed—$202,476.15. 


Construction 


SALESMEN WANTED 


Minnesota, Iowa, Nebraska, Missouri, Kansas, 
Arkansas, Oklahoma and Texas. 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 




















The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $19,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, President 
D. C. Costello, Secretary Wm. Koch, Vice-Pres. 
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Central States Life 


Insurance Company 
St. Louis, Mo. 








General Agency Openings 
in 
FLORIDA — ILLINOIS 
TEXAS MINNESOTA 
UTAH SOUTH DAKOTA 





Assets $6,500,000 





Insurance in Force 
$65,000,000 











NEW and up to date police 
contracts. REAL SERVIC 


to Policy holdersand Agents. 

Y\ 3 gyF* NOT SO BIG to lose sight of 
individual Agents, and big 

n a C — wd to Pr its soy 

sure pan an olicyholders satisfac- 

nceLom VA torily. SOME GOOD terri- 


tory in IOWA and SOUTH 
DAKOTA open for Agents. 
DES MOINES, IOWA JAS. H. JAMISON, Pres’t 

















MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretary 
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Non Assessable Policies 


SUBSTANTIAL SAVING Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania ————— Founded 1865 - 





Keystone Indemnity 


865 S xX ef v/ S 
Exchange 1865 SIXTY YEARS OLD 1925 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 


DAMAGE and PERSONAL the aavantage of the national advertising of 
LIABILITY the Company which is striking and original, 


and also of a Direct Mail Campaign. 


Provident agents in their approach have 








Keystone Indemnity 
Company 


Attorney-in-fact THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of itS 




















R. A. CHASE management, and the management of THE HANOVER is an absolute 
President assurance of the security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
Otis Building J. G. Hollman, Secretary H. T. Giberson, Treasurer 
F. E. Sammons, Asst. Secy. A. E. Gilbert, Asst. Secy. 








PHILADELPHIA, PA. Home Office, Hanover Bldg., 34 Pine St., New York 


Special Representatives desired in Pennsylvania and Maryland 














To men and agencies who appreciate direct 





= eran and advantageous facilities for the exploita- 











tion of superior insurance practices, we 


AUTOMOBILE INSURANCE | offer remunerative contracts. 


By AMBROSE RYDER Casualty Insurance Surety Bonds 
A NEW, COMPLETE, STANDARD TREATISE All forms of Accident and Health 
Ideal for Agents, Brokers, Adjusters and Underwriters. ° 
A Handy Reference Book for all Fields of Automobile Continental Casualty Company 
Insurance. ' 
Cc ine thi : Stella tes d book The E | H. G. B. Alexander, Pres. 
overing this unique and ideally e:ranged boo e Eastern wemiiceriis 





Underwriter says it is “‘Written in his best and cleverest vein 





by one of the country’s leading experts on the subject.”” 
This excellent reference and text-book has been written in 











nou-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book At last—a NEW appeal to Prospects! 
will save endless correspondence between the agent and the 


home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. Secure Now, Buat— 
DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF How About The Future? 
AUTOMOBILE INSURANCE PROTECTION? 
These and many other matters are carefully explained in Here’s a new life insurance folder wherein a different 
treatment of illustration tells most of the story, so 
AUTOMOBILE INSURANCE that the busy man, whether he reads the brief text 
A separate chapter is devoted to SALES METHODS in use or not, gets the meaning of the message. 
by successful agents and brokers in various parts of the country. Before the prospect can be made to act, he must 
A prominent claims man has said: ‘I have read Automobile be made to think. A picture will often succeed 
Insurance and it has given me a better understanding of some where ten thousand words would fail. 


automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 
It is an ideal book for young people in insurance offices, who 


This new folder is now ready to act as your selling 
assistant. Furnished at attractive prices in any 





are anxious to broaden their knowledge of automobile insurance quantity. 
LEND THEM A HELPING HAND! Send 15c teday for sample copy 
sine iibaehreaiaieie THE SPECTATOR COMPANY 
THE SPECTATOR COMPANY CHICAGO NEW YORK 
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